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Abstract.

Krasnorutskyi O., Marenych T. Mechanism for counteracting the shadow economy in Ukraine’s agriculture: significance and im-
plementation tools.

The purpose of the article is to theoretically substantiate the essence of the shadow economy in agro-industrial production and study the mechanisms
for counteracting its spread. The study presents various assessments of the level of the shadow economy in Ukraine, including in agriculture. It is concluded
that the problem of its assessment is not only technical, but also institutional and conceptual in nature. Its solution requires an interdisciplinary approach,
improvement of statistical methods, and increased transparency of economic policy. The factors that shape the shadow economy in the country's agricultural
sector are summarized. It is noted that the scale of shadow land cultivation (up to 30%) causes budget losses due to tax underpayment, creates unequal
conditions for legal producers, increases corruption risks, and reduces the efficiency of the industry, which indicates a high level of shadow activity, comparable
to other sectors of the economy. A transparent system of land and production accounting should become the basis for forecasting and managing domestic
consumption, export, and import of agricultural products. The importance of the mechanism for combating the shadow economy in the agricultural sector is
considered, and the need for a comprehensive approach to its implementation is justified. The author's definition of the "mechanism for combating the shadow
economy in agriculture" is presented as a set of legal, economic, administrative, and information-analytical measures and instruments aimed at identifying,
preventing, and reducing the volume of illegal economic activity, ensuring the transparency of land and labor relations, increasing tax discipline, and creating
conditions for legal business management. The focus is on administrative, tax, digital, and institutional instruments that can ensure the transparency of
agricultural production, strengthen social protection of workers, improve the investment climate, and create equal conditions for competition. It is proposed to
conditionally divide the mechanism for combating the shadow economy in the agricultural sector into four interrelated blocks: requlatory and legal, organiza-
tional and institutional, economic and fiscal, and information-analytical. The development of public goods and the improvement of tax administration are
identified as priorities of state policy to reduce the level of the shadow economy and support rural development.
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MEXAHI3MU OIITUMI3SALIIL MAPKETVMHTOBOT'O BIOIKETY MDKHAPOIHMX IT-KOMITAHIVI HA OCHOBI
PROGRAMMATIC-PIINEHD TA PPC-PEKJTAMU

Boaixo8 B.B., Lllymiskina K.IO. Mexanismu ommumisayii mapkemuneoboeo 6100xemy mixcnapoonux IT-komnaniii na ocnobi
Programmatic-piwens ma PPC-pexaamu.

Memoto cmammi € pospobaenta ma Haykobe 0bTpyHMYyBaHHA aBmopcykoeo MexanisMy onmumizayii Mapxemureoboeo 6100xemy MixHapooHux IT-
Komnanitl, wo basyemocs Ha inmeepayii SEO, konmenm-mapxemumney, yisobux cmopinox, PPC-pexaami, Programmatic-piwerns, CRM ma cucmemu oyi-
Hi0Banns echexmubrocmi mapkemuneobux komyHixayii. Jlocrioxenns meopemuunux nioxodié do onmumisayii mapxenuneo80eo 0100xkery MixHapoOOHUX
IT-xomnaninl 3ac6iounio, wjo cneyucpixa earysi (mpubasuti B2B-yuka, 6ucoxa 6apmicms 3a1yueHHa kaieHmib, Bukopucmants mapeemobanoeo Mapkemuey
014 KAI0H0BUX KAIEHTNIB, 2e02pachiuma eKCNANCIsA Ma OMHIKAHAAbHICTTYL) BuMazac nepexody 00 CUCMeMHO20 PO3NodiY iHBecuitl MiX UGPOBUMU KAHAAAMU.
Taxu1i posnodis Mae basybamucs HA HACKPISHUX AHAATMUMHUX OAHUX 1A AGMOMAMU306aHUX aleopummax ynpabainna mpagpixom. Jlobedeno cunepeito 6u-
xopucmanns PPC-pexiamu 045 onepamubHoeo 3a4y4uenHs KOHMpoabobanoeo yisboboeo mpadpixy ma Programmatic-mexnonoeiti 044 abmomamu3sobaroeo
ynpabainna mediasaxynibiamu i aseopumminnol onmumisayii cmabox y peassromy uaci. Komnaexcua inmeepayia yux incmpymenmi6 suauno niobuujye
eqpexmubBuicmo mapxemuneoboeo 0100xkemy mixrapoorux IT-komnanitl. Ha ocnobi ananisy Gidxkpumoi apximexmypu Bedpecypcy xomnanii Kitrum oyineno
yugppoBy npucymmuicms i cmpyxkmypy ii konmenmy. Bemarobaeno, ujo posBunenul excnepmHuil KOHmMem, HAABHICMb NpakmudHux keici6, Ougpepenyiayia
3a easyseBumu ceeMeHmMamu ma onmMuMisayis yiaobux crmopinok cmbopiotoms cnpusmaubi nepedymobu oaa inmeepayii SEO, PPC, konmenm-mapkemuney
ma Programmatic-mextoaoeiii. [0106HuM HayKoBuM pesyismaniom € po3pobAeHHA MeXaHisMy onmuMisayii mapkemureoboeo 6100xenty MixHapooHux IT-
KOMNAHIL, AKUl, Ha Bi0miny 6i0 icnyrouux nidxodib, 3abesneuye Hackpisny inmeepayito emani6 yugppoboi boporxu KonBepcii ma abmomamusoBanux incmpy-
MeHmib mediabainey 6 eduny cucmemy adanmubroeo ynpabainusa pecypcamu. Ilpaxmuuna yinnicms pobomu noseae y popmyA106anni npuriaoHux pexo-
MeHOayiil wo0o inmeepayii yugpobux-incmpymennié (SEO, PPC, Programmatic, CRM) 8 eduny cucmemy adanmubHoeo ynpabainusa mapkemuneobum
0100>cermom MixcHapoorux IT-komnaniil 3a pesyavimamamu besnepepBroeo MOHImopuHey kaouobux nokasnuxi6 egpexmubrocmi. Obmexennam pobomu € bu-
KoOpucmanHsa auuie Gioxpumux danux komnanii 6es docmyny 0o it Bnympiwnsoi CRM- ma pexaamuoi anatimuru, w40 00Mexye MOKAUBICIL M0UH020 Kilb-
KICHO20 PO3PAXYHKY eKOHOMIUHO20 egheximy 3anponoHobaroeo mexarismy. Ilodasviui docaioxenns cnpsamobani Ha anpobayio Mexanismy 3a 001noMoeolo BHy-

MPIWHIX  0aHUX KOMNAMIL, MameMamuure MOOeA0BaHHA adanmubHoeo po3nodity @ This is an Open Access article dis-
0100>kermy Mix yugpobumu Kanaiamu ma 6npobadxenus iHcpyMenmi6 wintyunoeo inme- tributed under the terms of the
Aexmy 045 abmomamusayii npoenosybanna ROAS. Creative Commons CC-BY 4.0
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IlocraHoBKa IpoOIeMM y 3arajlbHOMY BUIJISA[L.
Tpagyuivsi mgxoay Ko IIaHyBaHHS BUTPaT Y MiKHAPOI-
Hux IT-KomMmaHisIX BTpadaroTs epeKTMBHICTS i He 37aTHI 3a-
GesreunTVI aganITVIBHE yIIPaB/IiHHA MapKeTVHTOBUMI iHBe-
CTUIIiIMM B yMOBax BUMCOKOI AMHaMikM ImdpoBoro
cepenosma. OcobmmBoi rocTpoTH 1151 Mpobiema HabyBae
IUIS TTI00AITHHIIX TPaBIiB PUHKY, UM FisUTbHICTE Oe3rroce-
PenHBO 3aJIEXUTh Bif, Pe3yIbTaTMBHOCTI iHTepHeT-KaHaTiB
3ajIy9eHHs KOPUCTYBadiB.

Croronai 1mmdposuit MapkeTvHr y B2B-cermenTi
(Business-to-Business, B2B) xapakrepu3yeTbcsl HOeqHaH-
HAM TPUBAJIOrO HVKITY IPOaXiB, BUCOKOIO BAPTICTIO 3aJTy-
ugeHHs KIieHTiB (Customer Acquisition Cost, CAC), momi-
HyBaHHsM B2B-moperienn  B3aeMopil, BMKOpPWUCTaHHAM
cTpaTerii TapreToBaHOIO MapKeTVUHTY KIIIOYOBWX KITi€HTIB
(Account-Based Marketing, ABM), omHOYacHMM (pyHKITiO-
HyBaHHSIM Ha KiUJIbKOX MDKHapOfHMX pUMHKax Ta pealiza-
LIi€f0 OMHIKaHaJIBHVX KOMYHIKaIlit. Y 3BSI3Ky 3 I[UM B Cy-
YacHWX  yMOBax  TOCIOfaploBaHHS ~ BCe  yacTillle
3aCTOCOBYIOTBCS OUIBIII THYUKi IHCTPYMEHTIA

Ilepexin no anropUTMiUYHMX MOAesIeVt ONTuMisariii
MapKeTMHIOBOTO OIO/KeTy, 3aCHOBaHIX Ha aBTOMaTW30Ba-
HMX cucTeMax 3aKymiBii pexiamu (Programmatic), iHTer-
pariil iHCTpyMeHTiB KOHTEeKCTHOI peKjlaMM 3 OIUIaTOIO 3a
KK (pay-per-click, PPC) Ta aBTOMaTM30BaHOMY KOPWUIY-
BaHHI CTaBOK Ha OCHOBI ITIpeAVIKTMBHOIO aHaJli3y, BilKpuBa-
IOTh HOBi MOXKJIMIBOCT], ITPOTe BOJTHOYAC BUCYBAIOTh KOPCTKi
BMMOIY [I0 TOUYHOCTI aJITOPUTMIB y pO3IOAUT piHaHCOBMX
JHMITIB.

INepmaneHTHa TpaHCcdOpMariis rTobabHOTO V-
POBOTO cepefoBUIIa aKTyaJlisye HeoOXimHiCTh po3poOKm
HOBMX ITiIXOiB 10 ONTMMIi3arii MapKeTMHIOBMX OO/ KeTiB
MixHapogHux IT-kommaHit Ha ocHOBI Programmatic-pi-
meHb Ta PPC-pexiamy, 0 3yMOBJIEHO MiJIBUILIEHHSIM
LIUIPHOCTI KOHKYPeHIii Ha ayKIlioHax peKJIaMHMX IUIaT-
dopMm, 3pocTaHHAM BapTOCTi TpadiKy, SHVDKEHHSIM MapXKi-
HaJIbHOCTi MapKeTVHTOBUX KaMIIaHill, oOMeXkeHicTio pecy-
pcis, CKJIAIHICTIO 3aJTyYeHHs B2B-xstieHTiB Ta
BUMipIOBaHHSI €KOHOMIYHOI e(eKTMBHOCTI peK/IaMHMX iH-
BeCTULIiM B yMOBaX MyJIbTYKaHaIbHOCTI.

Amnani3 ocraHHIX HocTimkeHp i my6mikamin. Cy-
4JacHi HayKOBi JoCTiKeHHs y cpepi M@ poBoro MapkeTu-
Hry MixHapogHux IT-koMIiaHi pokycyroTecd Ha epeKTn-
BHOCTi BWTpaT, CIpPsIMOBaHMX Ha IIPOCYBaHHS BJIaCHVIX
pomyKTiB. Kimo9oBrM BEKTOpOM HayKOBVIX PO3Bi/IOK Y ITV-
¢dpoBOMY MapKeTHHIY € po3pobKa CTOXaCTMYHMX Ta aJIro-
PUTMIYHMX MOAellell y CerMeHTi peKJlaMMi 3 OIUIATOIO 3a
wiik (PPC). 3okpema, B poboti A. Nuara Ta in. [1] Joci-
IDKEHO aBTOMATM3allil0 OHJIAVH-OIITMMI3allil cTaBoOK 1 Oro-
mxeTiB y OaraTokaHasipHMX PPC-kaMmaHisx B yMoBax medi-
uury paamx. A. Ghoshal Ta in. [2] migkpeciroroTs
cKIagHicT ynpasiinHasg PPC-pexiamMoro i IporoHyIoTh iH-
CTPYMeHTapiV U CHIbHOI ONTHMI3allii cTaBOK Ta PO3II0-
IiTy obMeXXeHOro obcsary iHTepHeT-TpadiKy B yMoOBaXx Of-
HOYAacHOIo (PyHKIIIOHyBaHHS pi3HOpimHMX Momesen
orutaty, 30KpeMa 3a KK (Cost Per Click, CPC) ta 3a Trcsaay
nokasis (Cost Per Mille, CPM).

11 mporHo3yBaHHs KoedillieHTa KilikaOeIbHOCTI
(Click-Through Rate, CTR) Ta orrrmmisariii cTaBok y pexxmmi
pearnpHOTO Yacy cydacHi PPC-cucremu gefasi Oitbitie 3ase-
XKaTb Bifl, MaImHHOTrOo Hap4daHH:A (Machine Learning, ML).
Y. Yang ta P. Zhai [3], metasisytoun eBoIToIifo ajropuT™Mi-
YHVIX apXiTeKTyp Ta OLiHIOIYY IXHIO 3[aTHICTh ITpalffoBaT
31 CKJIa/THMMM MacUBaMV MapKeTUHIOBYX JIaHWX, CUCTeMa-
TU3yBayM KilacudiKallilo Cy4acHMX MOjiesiell IPOTrHO3Y-
BaHH:s CTR B cucTeMax OHJIaVH-peKIaMI.

Y cdepi mporpamuoi pekimamm (Programmatic
Advertising) ocobriBa poitb HajleXWUTh aBTOMATV30BaHMIM
mwiardopMaM 3akymieiai 3 Ooky mormry (Demand-Side
Platforms, DSP) Ta mpomnosurii (Supply-Side Platforms,
SSP) [4]. TIpobneMaTnKy MaTeMaTUYHOTO MOIETIOBAHHS
B3aeMofIil Mk yuacHMKaMu Programmatic-puHKIB y Mexxax
BIIKpUTNMX Ta IpVBaTHVX PeKJIaMHVIX Oip>XX BUCBIiTIIEHO Y
nparax WJ. Choi ta A. Sayedi [5]. 1151 momomaHHS Hey3ro-
IKEHOCTi eKOHOMIYHMX iHTepeciB MK peKjlaMOJaBILIIMI Ta

pexIaMHVIMY TuTaTpopMaMut B cepeoBuini Programmatic-
pexyIaMm aBTOpM [6] IIPOIIOHYIOTH aJITOPUTM OOMEeXeHOTo
tapreryBaHHs (Restricted CPA). Oxpemwnvi HarpsiM HayKo-
BUX PO3BiJOK CTOCY€ThCS POJIi MOCePeIHMKIB Ta TpaHCIIape-
HTHOCTI B ekocucreMi Programmatic-pexiiamn. A. D'-
Annunzio Ta A. Russo [7] oOrpyHTOBYIOTH, IIO
Hempo30picTe iHdOpMaIiMHMX IIOTOKIB MiX KOHTpareH-
TaMM iCTOTHO BIUIMBAE Ha epeKTVUBHICTb PO3MIITIEHHS peK-
71aMu1, 0cobIMBO B yMOBaX 00OMeXeHOI KOHKY PeHIIil.

OcnoBHMM MexaHisMOM Programmatic-pexyiamu,
KUY 3a0e31edye MiKpoayKIiOHHWUV ITpofaX peKTaMHUIX
TIOKa3iB, € TOpru B pexnmi peanpHOro dacy (Real-Time
Bidding, RTB). IIpu npomy RTB-cmcremu XxapaxTepmsy-
IOTHCSI BMICOKOIO AMHAMIUHICTIO Ta 3aJIEXKHICTIO Bi MOIeIen
OITiHIOBaHHA PWHKOBOI IIiHM TI0Ka3y (market price
estimation) i mporHoO3yBaHHS ITOBEiHKY KOPMCTYBadiBs [8].
J1st TiABUIIeHHs. TOUHOCTI ITIPOrHO3yBaHHs cTaBoK y RTB-
eKOCVICTeMax Ta ONTMMAaIbHOTO po3noAiny 6romkxery DSPy
MyJIETMMOIJILHOMY CepefoBUILi PUHKOBUX LiH 3aCTOCO-
BYIOTBCSI Cy4JacHi Moiesli Ha OCHOBi aHaJIi3y PO3IOAiIiB iMo-
BipHOCcTent (Hampuiiam, Gaussian Mixture Models,
GMM) [9]. st 3abe3neyenHs GasaHCy MiXK KOHTpaKTaMM 3
rapaHrosaHuM obcarom mnokasiB (Guaranteed Delivery,
GD) Tta RTB-aykuioHaMu mif, yac IOTVDKHEBOIO Ta 3alluT-
HOTO PO3IOAUTYy peKjlaMHOTro TpadiKy KOJIEKTMBOM aBTO-
piB [10] 3amporoHOBaHO TreHepaTVBHO-3MaraJibHy MOeslb
LIBRA.

OuiHoBaHHS edeKTUBHOCTI 1M POBOro MapKeTu-
HTy Ta ¢piHaHCOBOro MeHekMeHTYy I T-mianpreMcTs Tpaau-
LIivTHO 6a3yeThCs Ha JeKOMITO3MUIIT KITFOUOBUX peJIeBaHTHYIX
nokasHukis. IlIBunky omiaky edektusHocTi PPC-
KaMIIaHii, TPy OrojioIieHb Yy KIFOUOBOTO CjIOBa 3[Iivic-
HIOIOTh 3a ITOKa3HMKOM OKYITHOCTI iHBeCTWIIiVI y pekIamy
(Return on Ad Spend, ROAS). )11 omiHKM MiKKaHaIbHOL
ONTUMi3aIlil BUKOPVCTOBYIOTh IMOKA3HMKM OKYITHOCTI Map-
KeTHTOBUX iHBecTHivt (Return on Marketing Investment,
ROMI) Ta Baprocti CAC [11]. 715t KoHTpOITo ¢iHaHCOBYIX
mimiTiB aBTOpM [12] po3podWIM €KOHOMETPUIHY MOIEITh
st DSP-mmaTdpopM, sKa oIrTmMisye Mporenypu IIpu3Ha-
UeHHS CTaBOK i KOHTPOJIIO CyKYITHVIX OIOJKeTHUX BUTPAT
IJIsL JOBUIBHMX TUIIB peKIaMHMX ayKIIioHiB. Takox st
ToBrocTpokosoi ontyMisallii ROMI depes Gammanc mMix di-
HaHCOBVMMU BUTpaTaMMU Ta SIKICTIO 3aJTyJeHOl ayAUTopii 3a-
CTOCOBY€TBCSL CydacHa MOJe/Ib MapKOBCHKOIO IIpoliecy
npvHATTA pimteHs (Markov Decision Process, MDP) [13],
edeKTUBHICTB AKOI B IO€AHAHHI 3 Teopiero Yepr (Queueing
Theory) MaTemaTndHO poBemleHO B mocTmkeHHI N.
Agrawal Ta in. [14].

ITporHosyBaHHs IMOBIPHOCTI pe3yJIbTaTUBHOIO pe-
KJIaMHOTIO KOHTaKTy Cy4acHi CHCTeMM 3JIiVICHIOIOTH IILIs-
XOM aHaJli3y BeJIMKMX MacUBiB JIaHMX IIPO KOPUCTyBadiB
(Big Data). Bomgrouac miz gac IOCITifKeHHS TTOBEiHKOBOTO
Opi€HTYyBaHHs peKJIaMi Yy HOBiTHiX HayKOBUX ITpaIlsax 3Ha-
YHMV aKIIeHT poOMThCs Ha ITpobrieMaTiIli e(peKTMBHOCTI Ta
€TMYHOCTI BUKOPWCTaHHS IepCOHaIbHOI iHdopMarit [15].
ITpu oMy 0OMesxeHH: ITOBENiHKOBOIO OPi€HTYBaHHSI CyT-
T€BO BIUIMBAE Ha epeKTUBHICTh PeKIaMHIX PUHKIB i MOXe
SHVDKyBaTH goxoau 1udposux wiardopm [16]. IIpore an-
TOPUTMM ITTMOOKOTO HaBYaHHS JT03BOJIAIOTh 3HAUHO IIiIBI-
IIUTY TOYHICTH IPOrHO3YyBaHH IIOBEAiHKNM KOPUCTYBadiB,
110 Oe3nocepenHbO BIUIMBAcE Ha edpekTupHicTe PPC Ta RTB-
KamrtaHin [17].

®opMy/II0OBaHHA IIUTell CTaTTi (IOCTaHOBKa 3a-
BaHH:). Hespaxarouy Ha 3HaUHy KiTbKIiCTb TOCTLIDKEHb Y
cepi Programmatic-pexsiamu ta PPC-kamnanin, Hepupi-
IIIeHO0 3aJIMIIAETHCS IIpobiieMa po3po0sIeHHs KOMIDIEKC-
HOTO MexaHi3My OonTMMi3allii MapKeTHMHIOBOro OromkeTy
MixHapormHmx IT-kommaHin, skt 3abesredysas 6u1 iHTer-
poBaHe yITpaBJliHHs IUGMPOBUMM iHCTpyMeHTaMM Ha BCix
eTarax KOHBepCii Ta aJallTMBHWV ITePepOo3IIO/IiJI pecypciB.

Mertoro cTaTTi € po3pobiieHHs Ta HayKOBe OOIPYHTY-
BaHH: aBTOPCHKOrO MeXaHi3My ONTMMizallii MapKeTMHIO-
Boro Gromxery MixHapomavx IT-koMmanin, mo Gasyernes
Ha inTerpartii SEO, KOHTeHT-MapKeTMHIY, IIUIbOBIMX CTOPi-
HoK, PPC-pexsiami, Programmatic-pimmenr, CRM Ta
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CHUCTeMI OIliHIOBaHHSI e(eKTMBHOCTI MapKeTUHIOBMX KO-
MyHiKaIIin.

I1st MOCSAITHEHHS TIOCTaBJIEHOT MeTV BVM3HAUYEeHO TaKi
3aBHaHHS: 1) DOCTiOMTN TeopeTwdHi 3acamy ONTMMizamil
MapKeTMHTOBOro OromkeTy MixHapomaux IT-kommamir;
2) mpoaHasTi3yBaT MOXJIMBOCTI Programmatic-pimtens i
PPC-pexmamwr; 3) 3aivicHUTH aHasti3 iy poBoi IpYCyTHO-
cTi MixHaponHOoi IT-kommaHii; 4) po3poOUTIT aBTOPCHKMIL
MeXaHi3M OITMMi3ariii MapKeTVHTOBOTO OromKeTy; 5) cdo-
pMyBaTH IIpaKTUUHiI peKOMeHAallil IOAO0 MifBUIIeHH
edeKTMBHOCTI MapKeTMHTOBMX KOMYHIKaIIifL.

Orniic MeTonvKM (CTPYKTYPH, TIOCTIAOBHOCTI) TIpo-
BEIEeHHS JOCTiIKeHHS

Mertopmosoris TOCIiIKeHHs IPYHTY€ThCsL Ha CUCTeM-
HOMY Ta aHaJIITMYHOMY IIIX0Jax A0 BUBUeHHs MeXaHi3MiB
onTMMi3arlil MapKeTHHTOBOTO OrofKeTy MiXHapomamx IT-
KOMIIaHiV. BUKOpWMCTaHO CCTeMHMII aHaJli3 I y3arajib-
HEeHHs TeOpeTWYHMX 3acaj, IMdpoBOro MapKeTWHIY,
Programmatic-pimens ta PPC-pexiamu; MeTony aHajiisy
Ta CMHTe3y - IUIs JOCTIKeHHs IM(POBUX MapKeTUHTOBMUX
KOMYHIKalIi¥i Ta po3po0sIeHHs aBTOPCHKOr0 MeXaHi3My OIl-
TUMi3allil MapKeTVHIOBOTO OIOIKETy; KOHTeHT-aHasli3 Ta
CTPYKTYypPHUM aHaJIi3 Bebpecypcy - WId OLiHIOBaHHS Lnd-
posoi mpucyTHocTi IT-koMmmanil (Ha HmpuKIami KoMIaHil
Kitrum); rpadiune MoneIoBaHHS - WIS TOOYIOBYU aBTOP-
CBKOT'O MeXaHi3My Ta aJITOPUTMYy VIOTO peajlizallii; MeTof,
y3araJIbHeHHs - Il POPMYBaHHS IPAKTUIHMUX PEKOMEeH-
Jaliy OO0 MigBuIeHHsS edeKTMBHOCTI BUKOPWUCTaHHS
MapKeTVHI0BOro OromkeTy MbkHaponHmx IT-koMmaHir.

Buxsiag OCHOBHOrO MaTepiajly HOCTiIKeHHs. Y
TpaHcdopMallil MI00aJIbHOTO cepeloBMIlia Il BIUIMBOM
CTPiMKOT eBOJIIOLII 1M POBUX TEXHOJIOTIN 3MYIITy€e MiXKHa-
ponHi IT-KoMmnaHii paguKaJIbHO IeperssagaTyi MiaxXoau 10
dopMyBaHHS CBOIX MapKeTMHIOBMX cTpaTerin. JKopcrka
TexHOJIOTiuHa KOHKYpeHLid y cdpepi nudpoBoro MapkeTn-
Hry MbkHapoznHoro IT-6isHecy moTpebye Bin rpaBIIiB IOTO
PVIHKY iHTEHCBHOI'O BMKOPVMCTaHHS BeJIVIKOIO MacuBY J1a-
HMX, aJITOPUTMIB MallVHHOIO HaBYaHHS, aBTOMaTW30Ba-
HVX peKJIaMHMX IUTaTOpM Ta iHTeITeKTyaJIbHMX MeXaHi3-
MiB orrTMMi3ariil pexytaMmHMX OromKeTiB. CaMe TOMY cydacHi
HayKOBIIi CITPSIMOBYIOTb CBOI PO3BiIIKM 371eOiIpIIoro Ha iH-
Terpariito Programmatic-pexiamu, PPC-pexyiamu, IIporso-
sysaHHd CTR, onTmMisaliirto Mojiesiert CTaBOK Ta aBTOMaTH-
30BaHWVI PO3IIOMII MapKeTHHTOBUX pecypcis [1-10, 12-17].

MapkeTtuHrosa [isutbHICTH MiKHapogHmx IT-
KOMIIaHiV Ma€ TpMBaJIvM ITMKII ITpofaxis (long sales cycle).
Il ocobmmBicTh xapakTepHa I cerMeHTiB B2B SaaS
(Software as a Service), KOpITOpaTMBHOTO IIPOTPaMHOTO 3a-
Oesrreuenns (Enterprise Software), xMapHMx cepBiciB
(Cloud Services) Ta KOpHOpaTMBHMX IM(PPOBUX IDUIAT-
dopwm. Pimenns mono npuadaHHS IpOrpaMHMX ITPOIYK-
TiB y IIbOMY CETMeHTi PMHKY NPUMAaIOThCsl KOJIeTiajIbHO 3a
y4acTio KUIbKOX crevikxosgepis. Ha BigMiHy Bif cIIoXmB-
4MX PUHKIB, TaKa IIpolefdypa Iepernbadae 0OOB’SI3KOBi
eTany TeXHIYHOI eKCIIepTM3M, OLiHIOBaHHSA eKOHOMIYHOI
IOIIIBHOCTI, TeCTYyBaHH:I Ta IIOTO/)KeHHsI OIOIKeTY, IO BU-
Marae Bix IT-xoMmaHii 3abesneuysaryn OesnepepBHUIT Cy-
IIPOBifl HOTEHIIiHOro KJIi€HTa HPOTATOM YChOIO JXWUTTE-
BOTO MWKy yxBaseHHsa pimenas [18]. Ludposi
MapKeTMHTOBI KOMyHiKaIlil, BUKOPUCTOBYIOU TIlepCcOHaITi-
30BaHWUV KOHTEHT, [JO3BOJISAIOTH aBTOMATMU3yBaTH PeKIaMHi
KaMIlaHil uepe3 iHTerposaHi KaHam B3aeMopii. Ilpm
LbOMY, Ha BiIMiHY BiJI TpagULiIHMX IHCTPYMEHTIB, Cydac-
Hvm1 B2B-mMapkeTuHT 3a0e3meuye edeKTUBHICTE I POBIIX
KOMYHIKaIli’n He OKpeMMMM PeKIaMHMMM KOHTaKTaMM, a
3aBIIAKM 3ATHOCTI IATPUMYyBaTV MOTEHIIIHOIO CIIOXM-
Bada Ha BCix eTarax IIUIAXY KilieHTa (customer journey) [19].

HacrynHolo pgerepMiHaHTOIO € Bucoxa 6Bapmicmo
CAC. Burpatn mixnHapogHux IT-koMnaHin Ha 3aTydeHHs
OJIHOTO KOPIIOPaTMBHOIO KJIi€HTa 3HAYHO IIePeBUIIYIOTh
aHaJIOTIYHMII TIOKasHWMK Oimpmocti  B2C-punkis.  Lle
TIOB’513aHO 31 CKJIaJHICTIO IIPOAYKTY, BUCOKVM piBHEM KOH-
Ky peHIIil Ta HeoOXiHicTIO OaraToeTarrHoOI B3a€MOJIii 3 TTOTe-
HITIFHVMY 3aMOBHUKaMM, ITI0 ITOTpebye OnmTmMisariii Map-
KeTMHIOBOTO OIO/KeTy Ha OCHOBI  ITPeqVIKTUBHOTO

YIIPaBJIiHHs 3a JIOIIOMOTOI0 aHaHTHYHMX Mopeseit. Came
TOMY CydYacHi JTOC/TiKeHHsI KOHIIeHTPYIOThCs Ha aJIrOPUT-
MaXx OIITVMIi3allii CTaBOK, IIOeHHOTO OO/ KeTyBaHHs, IIPO-
THO3YBaHHI VIMOBIpHOCTiI KOHBepCii, aBTOMaTM30BaHOMY
PpO3IIOIUI peKJIaMHMX IIOKAa3iB Ta yIIpaB/IiHHI peKJIaMHVIMMU
KaMIIaHisSIMU i3 3aCTOCYBaHHSIM MEeTO/IB INTy4YHOIO iHTeJle-
xry (II) [1, 2, 9, 12-15].

Howminysanas Momerni B2B y mindpoBoMy MapKeT-
Hry MixHapopHyx IT-KoMIIaHiV 3yMOBJIIOE VI0TO YHIKaJIbHY
CTPYKTypy. BusHaueHHs By3bKOKOPIIOPATUBHIMX CETMEHTIB
CIIPSIMOBY€E peKilaMy Ha TI0OYI0BY TOBIOCTPOKOBUIX BiTHO-
CUH i3 KJIieHTaMV Ta CTBOPeHHs iHIMBidyaJli30BaHOl IiHHi-
cHoi rrponosuwii. CyyacHi HaykoBi po3sigkm y B2B-cexropi
HiATBePIKYIOTh, 110 KOHKYpPeHTOCIIPOMOXHICTh Cy4acHOT
MiHapoaHoi IT-koMITaHil 3a1eXXUTh Bif Il MapKeTVHTOBMX
KOMIIETEHIIi/I Y CerMeHTallii, TeXHOJIOTisIX MOBeIiHKOBOIO
capsMysaHHs pexitamu (Behavioral targeting), yrrpassinmi
1 POBMMY KOMYHIKaIliMHMMY KaHalaMI Ta iHTerpariii
MapKeTVHTY 3 Iporiecamm ITpomaxy [18; 20].

3pocTaHHsI CKJIaJJHOCTi KOPIIOPaTUMBHUX IIPOJIaXiB
3yMOBJIIOE 3allikaBJleHicTb MibkHapomHux IT-kommanin y
BITPOBa/KeHHi CydacHMX KOHIIEMIIilI y CBOIO MapKeTWH-
TOBY AisUIbHICTB. TapreToBaHM MapKeTVHI Ha OCHOBI KJTIO-
40BUX KJ1ieHTiB (ABM) OpieHTyeThbCs He Ha OKpeMIX aHOHi-
MHMX KOPUCTYBadyiB, a Ha CTpaTeriyHo BaXKJIMBi KOMIIaHii-
axayHTn. Llent minxin nependavae rmepcoHastisariio Mapke-
TUHIOBVX KOMYHIKallill Ha OCHOBI ITOBeIiHKOBUX IIpeIVK-
TOPiB i cMHXpOHI3aLi0 poOOTH HiIPO3IiliB MAPKETUHTY Ta
npopaxy. [IpakTiana peaisariiss ABM 6Gasyerbcs Ha iH-
CTpyMeHTax aJIrOpUTMiYHOl  3aKymiBiIi pexiamu
(Programmatic Advertising), sIKi J03BOJIAIOTE aBTOMATI30-
BaHO KepyBaTy KOHTaKTaMM 3 BU3HAYeHWMM IUIbOBUMM
axayHTaMmu Ta ontmMizysat CAC. HaykoBuM OinrpyHTSIM
LIbOTO IIPOIleCy € IOCIIIKeHHS MeXaHi3MiB (PYHKIIIOHY-
BaHHs pewtamumx 0ipx (Ad Exchanges), pomi AdTech-
nposariepis (Advertising Technology, AdTech) Ta Mome-
JIeVi 3aKyMiBJIi IT0Kas3iB Ha JeKUIbKOX MariJaHuMKax OHOYa-
cHo [4-§; 19; 21].

Crenndika misurbHOCTI MibkHaponHMX IT-KOMIIaHIN
Ha TI00aJIbHMX PUHKax Iepefdadae CMHXPOHHY afallTa-
IO IXHiX MMM POBUX MapKeTMHTOBVX CTPATETIV I0 0co0-
JIMBOCTEV Pi3HMX KpaiH, MOBHMX CepedoBUIll, 3aKOHOJIaB-
9yIX BMMOT Ta MOJIeJIeV CIIOKMBYO]I HoBeiHKM. Tpanyiiiviai
iHCTpyMeHT! MapKeTVHTY He MOXYTh 3a0e3reunTnt pearti-
3allifo MacITabHVMX peKITaMHVX KaMITaHil Ha TpaHCHAITio-
HaJIbHOMY PiBHI 3 ypaxXyBaHHSIM CIIeLV(PIdHMX BUMOT JIO-
KaJIbHVMX pUHKiB. HaToMicTh cydacHi ajyiropurMiuni Moperti
CIIPOMOXKHI B pPeXMMi peasIbHOTO 4Yacy OITMMIi3yBaTu CTa-
BKW, THYYIKO PO3IOAUIATY OIOKeTH MiX perioHamu, IIpo-
ruosysaTy nokasHuky CPC ta CPM, a TakoX BpaxoByBaTu
KOHKYPEHTHY CUTYyallilo Ha Pi3HVX MDKHapPOOHVIX PeKIaM-
HuxX Oipxax [1;4;7; 9; 12-17].

OnuH i3 cyuacHMX TpeHAIB y cdepi umdpoBmx Ko-
MyHiKamin MikHapognux IT-KoMmaHiv 1mojiarae B 3aCTocy-
BaHHI IPUHINIIIB OMHiKaHaJbHOIO MapKeTMHIY, IO J0-
3Boysie  oO’emHatm Bl mMdpoBi KaHAIM B €IMHY
€KOCHCTeMY, sIKa CYIPOBOIKYy€e KJIieHTa Ha KO)KHOMY eTarli
- BijJ IIepIIIOro 3HAVOMCTBa A0 HpuadOaHHs IponyKry. ITe-
peBaroro OMHIKaHAJIBHOCTI Hepeq, OaraToOKaHAJIBHMM IIif-
XOJIOM AOCTITHVKY BU3HaYatOTh HasBHICTb €IMHOI CUCTeMM
YIIpaB/IiHHS JaHVIMW PO KILEHTIB, CMHXPOHI3allilo peKiia-
MHVIX IIOBiTOMJIeHb, ITlepCOHaIi3aIliIo B3aeMoIii Ta Oe3mepe-
PBHICTh KOPUCTYBaALILKOIO JOCBily He3aJIeXHO Bif BUKOPU-
cToByBaHOI Itatdopmi. Haykosi po3sinkm 1oBOOsTS, 110
OMHiKaHaJIbHi cTpaTeril CTaloTh BU3HAa4Ya/IbHOIO JeTepMiHa-
HTOIO TMiBMINeHHs edexTmBHOCTI B2B-mapkerunry 3a-
BIISIKM iHTerpariii 1m1dpoBol pekiIaMy, KOHTeHT-MapKeTH-
ury, CRM-cucrem (Customer Relationship Management),
ITepcoHarTi3oBaHOI KOMYHIiKallii Ta iHCTpyMeHTiB aBTOMaTH-
3alii B €IMHY eKOCHCTeMy yITpaB/IiHHs B3a€MOJIICIO i3 3aMo-
BHUKamu [19; 22].

Takum ymHOM, cydacHUI IMGPOBUN MapKeTUHT
MikHapogHux IT-xoMmnaninn TpaHcdopMyeThes B apXiTek-
TYpY B3a€MOIIOB si3aHMX iHcTpyMeHTiB. Lle 3ymoBimoe cTa-
HOBJIEHHSI ~ HOBOI  INapaJurMy, 3TiJHO 3 [KOIO
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peHTabeIbHICTh iHBECTUIIIVI B MapPKeTVHI BY3HAYAETHCS He
3a OKpeMVM KaHaJIoM ITPOCyBaHHSI, a depes IIPU3My CHHep-
TeTU9IHOTO eeKTy Ta agalTMBHOCTI [0 AMHaMIYHVIX 3MiH
1 POBOTO cepenoBmIIia. Y TorepeHix HayKOBYX ITpaIlsax
aBTOpamm Oys1o mocmigoBHo obrpyHToBaHo Brms UX/ Ul-
mmsaviHy (User Experience/User Interface) ma edexrtus-
HicTb TpaHcdopMariiil mdposoro Tpadiky B IUTHOBI 11ii KO-
puctyBauis Ha BeOIUtaTdopmax MibkHapomgumx IT-
KommaHi [23], inerTndikoBaHO HeTepMiHaHTHY (PYHKIIIO
crpaTeriunoro SEO (Search Engine Optimization) oo 3a-
OesrreyeHHs peJleBaHTHOI IepIIeNITUBHOI IPUCYTHOCTI Ope-
HAY B I POBOMY CepeIoBUIIIi Ta ONTMMIi3aIlil KOMyHiKa-
LIiTHOTO  TIporiecy MapKeTwHTry [24] Ta [moBemeHO
CTpaTeriuHy posib KOHTEHT-MapKeTUHIY fK JIeTepMiHaHTH!
KamiTasTizallii pHKOBOI BapTOCTi OpeHAy Ta iHTeHCcM(iKa-
LIii KOHKYPeHTOCITPOMOXXHOCTI MibKHapogHwx IT-koMmanin
[25]. JToriusmM ITpOmOBXeHHSIM OKpecjIeHOTO BeKTopa Hay-
KOBOTO IIOIITYKY € aHaJIi3 aJITOPUTMIUHVIX MOZeJIeVl OIITVIMi-
3allii MapKeTMHIOBOTO OIO/KeTY, III0 IPYHTYIOThCS Ha TeX-
HOJIOTisIX ~ aBTOMaTM30BaHMX  3aKyIiBeJlb  peKIaMu
(Programmatic Buying), iHcTpyMeHTax IUIaTHOIO IIOIIYKY
(PPC) Ta npeqKTMBHOMY MOJIe/IIOBaHHI IIPOLIeCiB KOPUTY-
BaHHs CTaBOK. IHTerpailis 3a3sHa4eHMX KOMIIOHEHTIB 3aBe-
prye dpopMyBaHHS LUTICHOI crcTeMy IMPOBOro MapKe-
TUHTY U1 MbkHapogHux IT-KoMnaHir.

Ha 3miHy ¢ikcoBaHOMY pO3MOiTy BUTpaT MiX OK-
peMuMM KaHaJlaMM ITpPOCYBaHHS Jlefjajli dacTillle IpuXo-
OATb MeTOAM MAaIIVHHOIO HaBYaHHs, aBTOMAaTM30BaHOTO
yIpaBiIiHHS CTaBKaMy Ta HPeIUKTUBHOI aHamTUKu. Y
upoMmy acrekTi PPC-pexirzama Ta Programmatic-pexiama
PO3IIINAIOThCS SIK B3a€EMOJIOMIOBHIOBaAIbHI MeXaHi3MM OIl-
TMMi3arlil MapKeTrHrosoro Omomxerty [1; 3; 6; 12-15].

Exonomiunor0 niepeparoo PPC e 11aTa pexiamona-
BIIS JTMIIIe 32 (DaKTUIHMI ITepexif] KopUcTyBada 3a peKilaM-
HVIM OTOJIOIIIEHHSIM, IIIO JI03BOJIsie Oe3IocepeHbO KOHTPO-
JIIOBATM BUTPaTW Ha 3aJlydyeHHs IOTeHI[iMHNMX KIIEHTIB Ta
omnepaTUMBHO KOPUIyBaTM PeKIaMHY aKTMBHICTb 3aJIeXXHO
BifJ, pe3yJIbTaTMBHOCTI KamilaHil. ITpu npoMy edpexTrBHiCTE
PpaIlioHaJTBHOTO PO3IOIUTYy peKIaMHVX pecypciB 3abeslTe-
4yeThCs 3aCTOCYBaHHSM ajlropuTMis nporaosysanHd CTR,
aBTOMaTM3alIlielo OIO/HKeTyBaHHS Ta MOETIOBAaHHSIM IIPO-
ITeciB ONITMMIi3allii, IO ITepeTBOPIOIOTh IM(PPOBUI MOTIK
KOpPMCTyBadviB Ha IiTboBi mif [1-3].

s MbkHapopgumx IT-kommanin — miardopma
Google Ads € 6a30BVM iHCTPYMEHTOM AOCTYIIY A0 ITT00asTh-
HOI eKOCHCTeMM ITOIIYKOBOI peKjlaMy Ta KOHTeKCTHO-Me-
mivHol Mepexi. Lle 3abesmeuye muBepcudikoBaHe dpopmy-
BaHH: ITONMTY 3a goriomororo PPC-iHcTpyMeHTapiro Ha BCix
eTamax nuraxy KimieHTa. CricTeMHe MaciiTabyBaHHS peKila-
MHMX KaMIIaHi/1 yepe3 MexaHi3Mu reorpadiuHol cerMeHTa-
Lii pMHKY, JIOKaJlizalii iH(popMalifiHOro HallOBHEHHs Ta
iHTerpamii 3 aHIITUYHIMM IUIaTPOPMaMM CyTTEBO OITHU-
Mi3ye IIpolecy YIpaBIiHHI MapKeTMHIOBUM OIOIKEeTOM
mifgnpuemcrsa [1; 3; 11].

s mixHaponHux IT-kommaHin 3ajrydeHHsT Kijlb-
KOX IIOIIYKOBMX peKIaMHUX IDIaTPOpM € HeoOXigHOIO0
YMOBOIO [IJ1s1 €(PeKTUBHIIIIOro POo3IoaiTy OI0mKeTy MixX ce-
ITMeHTaM¥ ayJuUToPpil, 110 MiHIMi3ye€ 3ajIeXHICTb Bil, oHiel
pexstamHo1 maTdopmm [2; 12]. Y npoMy KOHTeKCTi miaT-
dopma Microsoft Ads e cTpareriaaM HOITOBHEHHSIM JI0 iH-
crpymenTapito Google Ads, mio 3abe3smneuye 0CTyII 10 KO-
pucTyBauiB MOIIyKOBOi cucTemMu Bing i mapTHepcbkoi
Mepexi Microsoft. 3a3sHaueHMT KOMYHIKaITiFTHMV KaHaJI Xa-
PaKTepU3YyEThCS MEHII arpecBHVIM PiBHEeM KOHKYPEeHIIiI y
peKIaMHMX ayKITioHaX Ta JJeMOHCTPY€e HYDKUY CepeTHIO Ba-
pricts xitiky (CPC). 3a marmmm Kpocc-iaTdOpMHMX 3BiTiB
WordStream Ta BrightBid, memiansmir mokasuuk CPC Ha
mwiatdopmi Microsoft € Ha 30-50% HYDKUIMM, a BApTicTh 3a-
JTydeHHs KoHBepcil - Ha 20% edeKTHBHIIIOO (TOPiBHAHO 3
Google Ads), 10 1103B0515€ KOMIIaHisIM OIITMMi3yBaTV CYKYy-
ITHi MapKeTMHTOBi iHBecTHii [26; 27].

Baxomsum y cermenTi B2B mis mixuapogHmx IT-
KoMmaHi € 3actocyBaHHs LinkedIn Ads, opierToBaHOIO Ha
KOPIOPaTUBHUI CETMEHT PUHKY, IO TO3BOJISIE 3IiVICHIO-
BaTU peKJaMy 3a HpodeciiHMMM XapaKTepuCTUKaMu

KOPMCTYBayiB: I10Caf0l0, Tajy33l0 AisUIbHOCT, po3MipoM
KOMITaHil, mpodecivtHMMY HaBMUKaMM Ta iHIIMMM Ilapame-
Tpamu [2; 16]. Lle € XpUTWYHO BaXIIMBUM I peasiisariil
cTpaterit Ha ocHoBi ABM [21], a TakoxX s omTmmisartil
mdPOBOro KOHTEHT-MapKeTVMHTy Ha pi3HMX eTarax
IIUISAXY KOopIiopaTusHOro kiieHTa [18]. Takwi mimxinm mo3so-
JIsI€ MaKCUMAaJTbHO e(peKTMBHO OXOITMTH JIVIIIE ITTHOBY ay-
OUTOPpilo, o Oe3rocepenHbO CIIPUSE ONTMMI3allil BUTpaT
Ha pexiIaMmy. ['ooBHMM OOMeEXeHHSIM 3aCTOCyBaHHS
LinkedIn Ads croropmHi 3amImaeTbest KPUTIUTIHO BUICOKA Ba-
pricts xitika (CPC) mopisasHO 3 Google Ads, mio 3a miHi-
HOTO IUIaHyBaHHS CyTTE€BO II/IBUINY€ BWUTpaTH Ha Iep-
BUHHe 3aJTy9eHHs ITOTeHIIMHIX KITieHTiB [26; 27].

ITeBna wacTyHa MikHapogHwx IT-kommanii y B2B-
CerMeHTi peasTi3yloTh MacIITaOHi peKjTaMHi KaMIIaHil y co-
miaeHMX Mepexax Facebook ta Instagram sukopwucrosy-
foun iHcTpyMenTapint Meta Ads. 3aBasky MOXIMBOCTI TO-
BETiHKOBOTO CHPSIMyBaHHS, BMKOPVCTaHHIO aJIfOPUTMiB
MaImHHOTO HaBuaHHA (ML) Ta aHasmi3y BeMKMX MacuBiB
JIaHVX IIPO KOPUCTyBadiB cYICTeMa aBTOMATUYHO OIITUMI3ye
MOKas3W peKyIaMM BiflIOBiIHO 110 BU3HAYeHNX MapKeTVHIO-
Bux 3aBnaHsb [10; 15]. IToenHanas Meta Ads i3 momrykosoo
pexiamoro ¢opMmye OaraTokaHaJIbHY CUCTEMY B3a€MOMIIi 3
HOTeHIIIHMMM KJIiEHTaMM, IO TOBHICTIO BiAIIOBifa€ cy-
YacHVM KOHIIETIIIiSIM OMHIKaJIbHOro MapKeTuHry [19; 22].
ITpoTe 3acTocyBaHHA 3a3Ha4YeHNX COLLAJIBHMX Mepex Ile-
MOHCTPY€ HU3bKY (PYHKIIOHaIBHY e(PeKTMUBHICTb IIJIsT MiX-
HapopgHux B2B IT-koMitaHin yepes oOMesxeHi MOXIIMBOCTI
peartisaniiit ABM-crpateriit [21]. Y 11bOMy KOHTEKCTI, SIK CBi-
I4aTh aKTyaJIbHi IDIaTOpMHI OeHUMapKu, HIpiopuTeT y
B2B-cerMeHTi 3a/IMIIIAETHCS 3a CHCTeMaMN IIOIIYKOBOI peK-
nammu (Google Ads Ta Microsoft Ads), siki 3abesmeuyroTs 3a-
JIy4eHHs HOTeHILiVHVX KLEHTIB i3 BUIIVM piBHEM KoMep-
LiviHOro HaMipy [26; 27].

Po3BuTok 1mdpoBoi pexyiaMi 3yMOBJIIOE 3aMiHy Tpa-
IVLIVHVX MAXOAIB 10 MeflialUlaHyBaHHSI Ha aBTOMaTW30-
BaHy 3aKyIiB/II0 PeKJIaMHOIO iHBeHTapIo B peXVMi peasib-
Horo 4vacy [4; 6; 7]. 3acTocyBaHHS CKIagHVMX aJITOPUTMIB
OPUVHATTS PillleHb [T03BOJIA€ ONTMMI3yBaTH PeKJIaMHI
OI0/KeT OTHOYaCHO 3a BEJTMKOIO KUTBKICTIO TTapaMeTpiB: Bap-
TiCTIO TIOKa3y Ta crierudikoro aykmniony [1; 12], mporrososa-
HOO VIMOBIPHICTIO TIepexofly 3a TilleprHociIaHHsAM [3], pe-
3yJIbTaTVBHICTIO 3aJIyYeHH: CIIOXKMBAYiB, SIKICTIO ayAUTOPil,
icTopi€ro B3aeMOJIil KOPMCTyBayda, a TAKOK IIOTOYHOIO KOHKY-
PeHTHOIO cuTYyalliero Ha pekiaMHMX bipxkax [9; 13; 14].

T'onosHMIM IHCTpyMEHTOM programmatic-
exocmcremu € Display & Video 360 (DV360), BukopvicTaHHS
SKOTO J03BOJIS€ 1IeHTpali3oBaHO KepyBaTy peKJIaMHUMM
KaMITaHisIMM Ha BeJIVIKiV KiJTbKOCTI peKJIaMHVX MavilaHdl-
KiB, 3[iVICHIOBaTVI 3aKyIIiBJIIO IIOKA3iB yepe3 KiIbKa peKIaM-
HUX OipX [4; 5], aBTOMaTIYIHO OIITVIMIi3yBaTV CTaBKM Ta ITe-
PeposoniIaT MapKeTWHTOBUVI OIOIKeT 3aJIeXHO Bill
edekTMBHOCTI OKpeMmx KaHaiib. CydacHi OOCIHIKeHHS
JIOBOIIATE, IO IIpeAMKTMBHE aJIfOPUTMidHe YIIpaBIiHH:
pexIaMHUMI pecypcaMu 3a goromororo DSP-miardopm
CYTTEBO MinBuUIlye epeKTUBHICTh BUKOPUCTAaHHS OIOIDKETY
Ha peKJIaMy Ta OIITMMIi3y€ BUTpaTH B yMOBaXx y3arajlbHeHMUX
aykirionis [12; 13; 14]. BogHouac KpUTUYHMIMI I€CTPYKTU-
BHUMM JAeTepMiHaHTaMM (PYHKITIOHyBaHHS ITi€l eKocwmc-
TeMM 3aJIMIIAIOThCs KOH(ITKT iHTepeciB MiX cy0’eKTaMu
PVHKY Ta BWCOKa BapTiCTh IOCEPeTHMITBKMX MOCIYT, IO
MOXe HiBeJIIoBaTVI ITO3UTMBHMUI e(PeKT Bill aBTOMAaTWYHOL
onrTuMizallil GromkeTy Ha pexamy [6; 7].

s GimermrocTi programmatic-riaTdopm TexHosIo-
Ti{YHOIO OCHOBOIO € MeXaHi3M aBTOMaTM30BaHMX ayKIiOHiB
(RTB), dyHKITIOHYBaHHS SIKOTO CYIIPOBOKYETBCS PU3M-
KaMW 3MillleHHs OIlepallilflHVX CTUMYJIiB MiX y9acHMKaMU
pvHKY [6]. B Mexxax RTB-aykilioHy aropmT™My OITiHIOIOTD
MPOrHO30BaHy LiHHICTh PEKJIaAMHOIO KOHTAKTY, a PillleHHs
1110J10 KYIIiBJIi KOHKPeTHOIO PeKJIaMHOIO IT0Kasy IIpuimMa-
€TBCSI IIPOTSTOM KUIBKOX MiJTiceKyH/I. 3a YMOBM Bi/ITIOBi/THO-
CTi BCTAaHOBJIEHVM KpUTepisiM edpeKTMBHOCTI BU3HAYaE€ThCs
ONTUMAaJIBHUI PO3MIp CTaBKM Ta 3iVICHIOETBCS 3aKyIIiBIIsg
nokasy [12]. I[Tpu mpomy pesymbraTuHicTe RTB 3HaUHOO
MipOIO 3aJIeXXUTh Bif] SKOCTi Mogesieil ITpOrHO3yBaHHS

«AKTYAJIBHI IIPOBJIEMY IHHOBAIIIMHOI EKOHOMIKM TA ITPABA» No 2/ 2026

~ 247 ~



«ACTUAL PROBLEMS OF INNOVATIVE ECONOMY AND LAW» Ne 2/2026

CTR [3], mpenuKTMBHOIO OILiHIOBAaHHS PVHKOBOI ITiHN ITO-
Kasy [9], muHaMiYHMX MexaHi3MiB CITUIPHOI ONTMMi3ariil
CTaBOK i momeHHMX OIOMXeTiB [1], a TaKOX aJITOpUTMIB Po-
3M0A1UTy IOKa3iB Ha OCHOBI HOJIITHK CIIPaBeIBOIO PO3IIO-
OUly peKjlaMHVX PecypciB Ta BpaxyBaHHS IOBeIiHKOBOIO
BUbOpPY KopmcTyBadis [15].

Pestomytoun BuKITajieHe, HaVOUIBIINIYI €KOHOMid-
HUL edeKT [JocsraeTbcad NUIIXoM iHTerpamii  PPC-
iHCcTpyMeHTIB i3 TTaTdpopMamm programmatic-3aKyTiBesnsb
(3oxpema DSP-pimmennsavm). Lle 3abesmeuye MoxmBicTh
IIeHTPaJTi30BaHOTO VITPaBJIiHHSA MapKeTVMHTOBUM Orofke-
TOM, aBTOMATV30BaHOIO IIEPePO3IOUTYy iHBECTUIIN MiX
PpeKIaMHVIMY KaHaJTaMU, TIIBUITIEHHS TOYHOCTI CITPSIMOBY -
BaHHS Ta Oe3rTepepBHOI OIITMMI3AIlil peKTaMHVX KaMITaHil
BiITIOBIAHO 10 MOKa3HMKIB edpeKTMBHOCTI. TakmM UMHOM,
o0y oBa aganTMBHVIX MOZIeJTeV YIIpaBJIliHHI MapKeTVHIO-
BuMI OromKketamy MikHaponaux [T-kommanivt y B2B-cer-
MeHTi CTBOPIO€ TTepelyMOBY /IS MiABUIIIEHHS pe3yJIbTaTh-
BHOCTI MapKeTMHTOBVX iHBECTWIIiNI B yMOBax IJI00aIbHOI
11 PoBOI KOHKYPEeHIIii.

3 MeTOIO OLiHIOBaHHS pe3yJIbTaTVBHOCTI IHBeCTHIIIN
y pexIaMy Ha pi3HMX eTarax IpofaxXy MibkHapomHi IT-
KOMIIaHil BUKOPUCTOBYIOTb CUICTEMY B3a€MOIIOB si3aHMX (i-
HAHCOBMX i MapKeTMHIoBMX ITOKasHMKiB. CydacHi migxomy
0a3yroThcs Ha KOMIUIEKCHOMY CUCTEMHOMY aHaJIisi, 1110 Bpa-
XOBYe€ sK BapTicTb 3asydeHHs KiieHTiB (CAC), Tak i mepcrie-
KTVBY IXHBOI'O BHECKY y (POPMYyBaHHS HOBIOCTPOKOBOI ITiH-
Hocri 6i3Hecy (Customer Lifetime Value, LTV) [1; 11; 13].

o 0a30BuX MOKA3HMKIB, IIIO TO3BOJISIOTH OILIHIO-
BaT ePeKTUBHICTb OKpeMMX peKJIaMHIX KaHaJliB, 3i/ICHIO-
BaTV OIEPaTVBHUI Iepepo3NOAUI MapKeTMHIOBOIO Oro-
IDKETy Ta KOPWUTyBaTH CTpaTerii IMpu3HauUeHHsS CTaBOK MK
PPC- Ta Programmatic-KaMIiaHissMy, HajleXXaTb: TOKa3HMK
KIIikabesrpHOCTI pexiamHoro orosiomeHHs (CTR), BapricTh
oTpVMaHHs IoTeHIiHOro 3amosHMKa (Cost per Lead, CPL)
Ta BapTicTh TpaHcdopMarii Bimsimysada y mokyma (Cost
per Acquisition, CPA). [Ty1s1 cTpaTeTigHOl OIiHKM pe3yJIbTa-
TUBHOCTI 3aJTyYeHHsI HOBMX KOPUCTYBadiB 3aCTOCOBYIOTh Ce-
penHIo BapTicTh 3aydenns kiiieHTa (CAC) [1; 3; 9; 13].

JOIIUIPHICT peKJIaMHMX iHBECTUIIVI OLIHIOETHCS
dJepe3 TIOKa3HWK peHTaOeTbHOCTI BUTpaT Ha peKiIaMy
(ROAS), mo po3paxoByeThcst Ha OCHOBI JJOXOIy, Ta Koedi-
IIi€HT TIOBepHEHHS MapKeTMHroBmx iHBectuiiinm (ROMI),
SKUVL BpaxoBye umcTuyt npubyTok. lle Hamae MOXmMBicTH
BU3HAYNTY HaVIOUIBIII pe3yIbTaTVBHI KaHaJIM ITPOCyBaHHS
IIPOIYKTY Ta OIITMMi3yBaTV OIO/KeT BifITIOBiIHO IO cTpaTe-
rivHmx e Kommatii [1; 2; 11].

Y B2B-cermenTi, 11151 SIKOro xapaKTepHi TpuBasli 1y-
K mpopaxy Ta Bucoka CAC, ofHMM i3 KIIFOUOBMX Opi€H-
TUPIB I IPUVHSATTS CTpaTeridHyX pillleHb OO0 MacIll-
TabyBaHHSA pPeKTaMHIMX KaMIIaHii Ta IIepepo3IOfIiIy
MapKeTVHIOBVX PeCyPCiB € aHaJIi3 CIiBBIIHOIIEeHHS JOBIO-
CTPOKOBOT IIiIHHOCTI KJIi€HTa 1O BUTpPAT Ha VI0T0 3aJTyYeHHs
(LTV/CAC) [18-22].

J1J11 KOMIUIEKCHOT OIIiHKYM IOKa3HMKIB y MiXKHapoJI-
HoMy IT-MapKeTVHIY 3aCTOCOBYIOTbCS METPUKM, III0 Xapa-
KTepU3YIOTh SIKiCTh cpOpMOBaHOI BOPOHKM ITponaxis. 1o
HMX HajleXXaTb: MapKeTMHIOBO-KBasIi(pikoBaHMII Iepcriek-
TUBHUI KJII€HT, KUV BiIIOBizlae BM3HaYeHNM KpUTepisaMm
(Marketing Qualified Lead, MQL); 3amikaBieHur cy0’exT
PMEHKY, IiITBepIKeHWT BiIIUIOM IIpOAaxiB sSIK TOTOBWL 10
KoMep1inHoi B3aeMozii (Sales Qualified Lead, SQL); a Ta-
KOX ITPOTHO30BaHMUV 00cAT JOXOMy, cpOpMOBaHMIT Ha OC-
HoBi moTouyHoro noptders yrog, (Pipeline Revenue). Li me-
TPUKM [IO3BOJIAIOTH OILIHIOBATW He JIMIINe KUIBbKIicHI, a 7
SIKiCHI ITOKa3HVIKY, 1110 € BU3HAYaJIbHVM 171 MDKHaPOITHMX
B2B-xommnaHint i3 TpuBaiMM ILMKIIOM IPUVHSATTS pillleHb
wiieHTamu [18-22].

Pesromyroun BuxitageHe, cucrema nokasuukis CAC,
CPA, CPL, CTR, ROAS, ROMI, LTV, MQL, SQL Ta Pipeline
Revenue dpopmye KoMmIUIeKcHY iH(OpPMaIIiVIHy OCHOBY U1
OIliHIOBaHHS e(PeKTUBHOCTI MapKeTMHTOBOTO OIO/KeTy
MixHapogHux IT-kommanin y B2B-cermenti. YV Mexax
IIbOTO  TOCI/KEeHHS  3a3HaudeHi ITOKasHMKM  Oyre

BUKOPWUCTAHO K KpUTepil OLiHIOBaHHS pe3yJIbTaTMBHOCTI
3acTocyBaHHs Programmatic-pimens i PPC-pexiammn.

s Bisyastizariil y3araJabHeHMX TeOPeTUUHMX II0JI0-
JKeHb JJOCIIJIKeHHs Ta cucTeMaTu3allil B3aEMO3B SA3KiB MiX
KITIOYOBVIMYM eJIeMeHTaMM I POBOTO MapKETWHTY MiXHa-
porumx IT-koMIaHiv MOOyI0BaHO KOHIIENTYaTbHY CXEMY,
o BimoOpakae B3a€MOMi0 BHYTPIllTHEOTO MapKeTWHIO-
BOTO CepeJIOBMINA, IHCTPYMEHTIB I pOBOI peKlaMM Ta CU-
CTeMVL OLHIOBaHHS IXHEOI eheKTHBHOCTL (pyc. 1).
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Puc. 1. TeopeTu4Hi 3acaay onTUMi3allii MapKeTHHIO-
BoOro OromKeTy MibkHaponHux IT-kommanin
Ixepeno: Pospobaero amopamu Ha ocHobi [4; 11; 18-25]
EdexTmBHICTh NP POBOro MapKeTHHIY MiXHapoz-
Hux IT-xommaHiv (prc. 1) popMyeThes BHACTIOK CUHEpTe-
TIYIHOI B3a€MOIii BHYTPIIlIHiX MapKeTUHTOBUX iHCTpyMeH-
tiB (UX/UI, SEO Ta KOHTeHT) i3 30BHImHIM HudpoBUM
pexiamavM cepenosuiieM (PPC, Programmatic Ta RTB),
Ppe3yIbTaTMBHICT SIKMX OIIHIOETBCS 3a CHCTEMOIO orlepa-
LiVHMX, KOHBepCiHMX i piHaHCOBMX TOKa3HMKIB epeKTm-
BHOCTi. [IpeficTaBiieHa cxeMa € TEOPeTMYHOIO OCHOBOIO JIJIst
po3po0IIeHHsT aBTOPCHKOI'O MeXaHi3My ONTMMi3allil MapKe-
TUHI'OBOTO OIOIKeTY, sSIKuvi Oy[eMo pos3IyIsafaTy dali.

Odininamm Bebpecypc MikHapomgHoi IT-KoMmaHil €
LeHTPpaJIbHVM eJIeMeHTOM B3a€MOJIil 3 IIOTEeHIIIVIHMMY CIIO-
JKMBadaMy, MapTHepaMy Ta KitieHTaMu. Bin 3abesmedye 11m-
OBy IPUCYTHICTS i € OfHi€IO i3 KITIOYOBVIX IeTepMiHaHT y
dopmyBaHHi epeKTMBHOI MapKeTUHIOBOI ccTeMW. B KoH-
TEKCTi KOHIIEeMITii OMHiKaHaJIbHOTO I POBOr0 MapKeTVHTY
Ta iHTerpoBaHMX MAapKeTMHIOBVMX KOMYHIKaIliZi BeOcaiiT
KOMIIaHivi, 1110 HpalfooTh y B2B-cermenTi, omHouacHO BUKO-
Hye pi3Hi (PYHKIIiI, 30KpeMa: KOpIIopaTUBHY ITpe3eHTallio,
iHCTpyMeHT (pOpMyBaHHS MacVBY IIOTEHITITHVIX PecrIoHIe-
HTiB / CHOXWMBadiB, KaHajI KOHTEHT-MapKeTUHTY, a TaKOX
BrCTyTIa€ Oa30BOIO UTLOBOIO cTOpiHKoIo (landing page) s
PPC- ta Programmatic-xamrtanirt [18-22].

EmmiipraHOI0 6a30¥0 MOCITiKeHH CTyryBarla TisTh-
HicTe MixHapogHoi IT-komnanii Kitrum, sika creriasisy-
€TBCSI Ha pO3po0IIi TporpaMHOro 3abe3edeHHs Ta HafaHHI
moatyr i3 1wmdposoi TpaHcdopMarii IS Cy0’eKTiB
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rocnopapiosanHsg CIIIA, €Bponm Ta iHIMX perioHiB CBIiTY.
ApxitekTypa odimiviHOro BebcanTy KOMIIaHii CTPYKTYpoO-
BaHa 3a OaraTopiBHeBMM ITPMHIIMITOM. Taka KOHIIeMITis /10-
3BoIsie AudepeHIioBaT iHdopMariviHe 3abe3neueHH:
IS Pi3HMX CeTMEeHTIB LiJIbOBOI ayIUTOPil: cTapTan-iHgyCT-
pii, Mammx i cepemHix MAIIPMEMCTB, BeJIMKOTo OisHecy Ta
KopropaTuBHOro cekropy. CTapToBa cTopiHKa BeOpecypcy
€ KITIOYOBWM IiHTerpaTOpoM MapKeTMHIOBOI iHdopmariil.
PeartizoBaHa cTpykTypa canty komanii Kitrum 3abesrre-
4dye IBUAKY HaBiralfiro MiX VI0ro OCHOBHVMM PO3JIijIaMu,
IO CHpWUsE€ CKOPOUEHHIO IULIXY KOPUCTyBayda O BUKO-
HaHHS OiTb0BOI Ail. ITpy HboMy ITOeAHAHHS pejleBaHTHOT
IiHHICHOI Tporo3uii (value proposition), Bepmdikosa-
HOTO TIepesTiKy 0a30BUMX IIOCIIYT Ta MOpTdoIiio peartizoBa-
HVIX TIPO€KTIB CTBOPIOE TIOTY>KHUVI CMHEPTeTUIHMUI e(DeKT,
CIIpsIMOBaHWMY Ha MiHiMi3amio iHdopMarirHoI acuMeTpii
Ta MigBUILIEHHS Pe3yJIbTaTUMBHOCTI 3a/TyYeHHs CIIOX/BayiB
mo B3aemopii BximHoro B2B-Tpadiky [28].

BaxxmmBuM  efleMeHTOM IMPOBOI  MPWCYTHOCTI
KOMIIaHil € CTpyKTypa CTOpiHOK cepgicis (Services). Komrta-
Hig Kitrum oxoInIroe mmMpoKuit CrieKTp HampsAMiB po3po-
Oku mporpamHoro 3abesmnedenHs (Software Development,
Web Application Development, Mobile Development, Al-
Enabled Engineering, Generative Al Development, Data
Engineering, Legacy Modernization, UX/UI Design). ITpu
IIbOMY KOJKeH cepBic MpeJicTaBIeHUl OKpeMOIO IiJTbOBOIO
cropirkorlo (landing page) 3 meTayIbHUM OIVMCOM KOMIIETEH-
11i71, TeXHOJIOTIUHMM CTeKOM, KevicaM¥ 3aCTOCyBaHH: Ta iH-
crpyMeHTaMm 3aKmKy go aif (Call-to-Action, CTA). Peasi-
30BaHa KOHIIEMIlis BifIIOBila€ CydYacHUM ITPMHIIMIIAM
obynosu SEO-onTmMizoBaHMX LUIBOBMX CTOPIiHOK i CTBO-
PpIO€ CIIpUSTIIVIBI YMOBM JIJIsI 3aITyCKy BUCOKOpeIeBaHTHIIX
PPC-kamriasii [28].

DopMyBaHH: Tajly3eBoi IIHHICHOI ITPOITO3WUIIII 117151
Pi3sHMX cerMeHTiB MIKHApOIHOTO PMHKY 3a0e3IedyeThCs
BUKOPVICTAaHHAM CIIelLliaJIbHMX IiJIbOBMX CTOPiHOK, IIPVICBSI-
YeHVX IEMOHCTpaIlil Ta MiITBep/KeHHIO BJIaCHOI eKCIIepT-
Hocti y  BucokorexHomorigwamx cdepax  (FinTech,
Healthcare, Edtech, Marketplace, Travel, AI, Robotics
Tomio). Lle cyTTeBO MifBUIye pesleBaHTHICTh pPeKITaMHIIX
IOBIJOMJIEHb y PO3Pi3i OKpeMwXx iHAYCTpiVl Ta CTBOPIOE
aHaJIITUYHY OCHOBY JJIsi II€PCOHa/Ii30BaHOIO TapreTVHIy
MOTEHINHMX KitieHTiB [28].

Bepudikarisg Ta oliHka NpuUK/IagHNX KOMIIETeHIIiN
IT-xoMITaHil ITOTEHIIIHNMM 3aMOBHUKAMM 3IIVICHIOETHCS
Jepes3 posraykeHy cucreMy icropin ycmixy (Case studies).
Bonu e dpyHgameHTaIbBHUM €1eMeHTOM (POpMyBaHHs LU-
dposoi mosipu (digital trust), HaodHO HEMOHCTpYIOUM pe-
3yJIbTaTV B3a€MOZIiI 3 Mi>KHAapOIHMMM KOHTpareHTaMu pi3-
Hux MacirTabis. HasBHiCTB cTpyKTypoBaHOTO KOHTEHTY 3
TeTastisariiero BuxinHmx 6i3Hec-IpobIeM, apXiTeKTypm pea-
JIi30BaHMX pillleHb, 3aCTOCOBAHOIO TeXHOJIOTIYHOIO CTeKy,
TOCSATHYTUX METPUK Ta pesleBaHTHMX BifITyKiB KJTi€eHTiB /10-
3BOJIS€ HiBeoBaTH iHPOPMALIiVIHI PU3MKMY I1Ie 10 IIOYaTKy
Gesroceperaix rmeperosopis. Takmit IinXis € KPUTUIHO Ba-
SKIIMBUM ISl B2B-cerMeHTy, KMV XapaKTepu3y€eThCs BUICO-
KOO KaIliTaJIOMiCTKIiCTIO KOHTPaKTiB 1 TpMBaIMM LVKIOM
yXBaJIEHHsI YIIPaBJIHCHKIX pillieHp [28].

EdextuBHMM iHCTpyMeHTOM (OpMyBaHHS BUCO-
KOTO PiBHS PUMHKOBOI eKCIIepTM31 KOMITaHil € IeHTp KOHTe-
ury (Content Hub). AkymysboBaHi B HbOMY aHaiTHYHI Ma-
Tepiany, npucBsdeHi iHpopManinHuM TexHosorisM, 11,
1 poBivt TpaHCcOopMariil, IporpaMHil ilKeHepil Ta Kop-
ITOpaTMBHMM HOBMHAM, OJJHOYACHO BWKOHYIOTH HU3KY
cTpaTeriuamx GyHKIIN: iHDOpMaIiirHo-TIi3HaBaIbHY, IT0-
mykoBy (SEO) Ta komyHikaririHy. CricTeMaTdHa aKTyaTi-
3allisl 1IbOTO Mefiapecypcy 3abesredye cTabiTbHy reHepa-
IIif0 OpraHigHOro TpadiKy Ta CTBOPIOE CHHEPreTMIHMI
edpexT f171s1 Beiel crcTeMu U POBUX MapKeTUHIOBUX KOMY-
HiKamiv Mixkuapomgroro IT-6i3Hecy [28].

Lisp0Bi cTOPIHKM BiflirpaloTh 0COOIVBY POJIB Y CHC-
TeMi Impposoro MmapkeruHry. OpieHToBaHi Ha crerndi-
YHi KaTeropii IOCITyT, TeXHOJIOTiv um Gi3Hec-TToTpebm Kitie-
HTiB, BOHV MiCTSITh CTPYKTYPOBaHMUIT OIIVC IIPOOIIeMaTIK,
IlepeBaryl CIiBIIpalli, IIOPTQOILo peasli3oBaHMX pillleHb,

TeXHOJIOTIYHMVI CTeK, eJleMeHTH COLiaIbHOTO JI0Kas3y (social
proof) Ta mudepeHIirioBaHi 3aKIMKM [0 ii (30Kpema:
«Estimate my project», «Discuss my project», «Book a call
with the CEO»). Taka cTpykTypa iHCTpyMeHTiB KOHBepTa-
1ii BXifHOTO TpadiKy MOBHICTIO BiATIOBiTae PMHKOBYIM Tpe-
HOaM 1 € perneBaHTHOIO Wit iHTerpauii 3 PPC- Ta
Programmatic-pexsamoro [28].

3 meToro (popMyBaHHS Ta IIPOCYyBaHHS OpeHy po-
6oTomasIia Ha Bebpecypci KommaHil Kitrum mpercrasiero
cnenianizoBani posgim «Careers» Ta «Team», sKi aKymy-
JIOIOTH iHdopMariifo Mpo KopHopaTuBHY KyJIbTypy, BilK-
pwTi BaKaHCil, KagpOBuUiT TIOTeHIIial, cucTeMy IIpodecivi-
HOTO PO3BUTKY, Teorpadifo odicis i comianpHi iHimiaTnBM
KommaHil. Peasizaris Takoi KoHIemnIii iHTeHcMpiKye pos-
BuToK HR-Openmy opramnisariii Ta po3mmpioe apxiTeKTypy
I POBUX MapKeTVHIOBVX KOMYHIKAIIil IUIIXOM 3aiIy-
YeHHsI HOBMX KaTeropivl CTeVKXOJIIepiB — IIOTeHLIHMX
CIiBpOOITHUKIB i cTpaTeriuamx mapTHepis [28].

Minimizartist Oap’epiB KOMyHiKarlii Ta THABUITIeHHS
VIMOBipHOCTI TeHepariii skicHux B2B-koHTakTiB 3a0e3medy-
€Tbce yepes cTopinky «Contact», cripoekToBaHy y dopmari
inTepakTMBHOI OGaraTokpokosoi dpopmm. Takox Ha BeOpe-
cypci po3MilieHO KOHTaKTHI JaHi, iHPOopMalIiio IIpo MixX-
HapoaHi odicy KOMIIaHil Ta MOXIMBICTE OpraHi3yBaTu 3y-
crpiu i3 kepiBHMITBOM. Taka cTpyKTypa Hd03BOJIA€
KOPWCTyBa4uy 00paTV THII 3BepHEHHsI (00roBOpeHHs IIpOe-
KTy, TIapTHePCTBO, TIpaleBIallTyBaHHs TOIIIO), 3a3HaUYNUTH
cdepy misurpHOCTI, IpUKpinmTN darwm abo 3ammcaTit To-
JIOCOBE TOBiToMIIeHHS [28].

Pestomytoun Buxaadere, apxiTeKTypHa Mopenb odi-
ninHoro Bebpecypcy xommasil Kitrum pejieBaHTHO Bimo-
Opakae cyuacHi KoHIerii B2B-mMapkeTnHry momno mmdpo-
BOI IIPUCYTHOCTI Yy 30BHIIIHbOMY CepeJOBUIII Ta
dyHKIioHYe sK iHTerpoBaHa IvIaTdopMma It 3abesie-
JeHHsI IUQPOBUX MapKeTMHIOBUX KoMyHikamit. CuHTes
CTPYKTYpPOBaHOTO TIPOMITIO TOCIYT, Taly3eBUX IITbOBYIX
CTOpiHOK, BepumdiKOBaHVX KeVICiB, aHAITIIHOIO KOHTe-
HTy, onTyMizoBaHMx iHcTpyMeHTiB CTA Ta GaraTokaHaib-
HUX iHTepdericiB B3aeMOTIil aKyMyJITIoe HeoOXiTHMIT MacuB
JaHVX IS ) ITOPUTMIYHOTO HaJlallITyBaHHs iHCTPYMEeHTIB
Programmatic Ta PPC-mapkeTunry. TakyM 4mMHOM, Hoja-
JIBIINV aHaJIi3 JOLUILHO 30CepeUTI He Ha OKpeMUX peK-
JIaMHMX KaMIIaHisX, a Ha MexaHi3Max OITMMIi3allil po3IIo-
TIiJTy MapKeTMHTOBOTO OIO/DKeTy MK ITMMM IMdpoBUMI
KaHaJlaMI.

@yHKIIOHAJIPHO-1IUIbOBEe MpU3HAUeHHs KOHTEeHT-
crparteril MixxHaponHoi IT-kommasii y cucremi nudposoro
MapKeTUHIY OXOIUTIOE TaKi cTpareriui Bekropm [18-23]:
1) perryTamirtHO-KOTHITMBHNII, 2) KOHBEPCIVHMIL; 3) CUHEp-
reTUaHMI  (iHTerparlivtHmit); 4) oITMMi3allilfHO-TIONTyKO-
BUV; 5) iMiZPKeBO-aKCiOIOTiuHMIL; 6) MeIiTHO-CHHEePreTId-
HUM. [Iig oliHIOBaHHsS KOHTEHTHOI cTpaTeril KOMIIaHil
Kitrum Oys10 mpoBeneHo aHas1i3 CTPYKTY P BIIKPUTOrO KO-
HTeHTY BeOpecypcy Ta BU3Ha4eHO BarOMiCTh OCHOBHMX Ka-
Teropiit CTOpiHOK B 3araJIbHOMY 00cs13i KOHTEeHTHUX aKTU-
BiB (TabI1. 1).

OrpuMaHi pe3ysIbTaTH CBi4aTh PO HOMiHYBaHHS
KOHTEHTY iHdOpMalIiTHO-eKCIIepTHOIO xXapakTepy
(Content Hub), sixkmmt dopmye ocHOBY OpraHigHOTO 3aiy-
YyeHHS IIOTEeHIIMHMX KiIieHTiB. BogHouac HasBHICTH 3HAUY-
HOI KUIBKOCTi TeMaTUYHMX KeVICiB, CTOPIHOK MOCJIYT Ta ra-
JIy3eBUIX PpillleHb MiATBEP/Kye OpieHTallilo IMdpoBoi
MapKeTuHropoi crpaterii Kitrum na miprpumky B2B-mipo-
TlaxiB Ta edeKTUBHY reHeparlifo HOBMX KOHTaKTiB.

Edextusnicts PPC-pexiamMu BU3HavUa€ThCs SKICTIO
HaJIAIITyBaHHs KaMIIaHill Ta KOHBEPCIVIHMM IIOTeHIiaIoM
Bebpecypcy, 1m0 neperbadae HAsABHICTB ITUIHOBVIX CTOPIHOK,
3posymisnol Hasirarii, CTA, orrrmMizoBaHnx (popM peecTpa-
Lii IIOTeHLiMHMX KOHTPAreHTiB i ONepaTUBHOIO HOCTYILy
o manux [1; 3; 13; 14].

Amarti3 BinKpuToil cTpykTypm Bebpecypcy Kitrum
3aCBiUMB VIOTO BiJIIOBIIHICTb CyYacHVM BVIMOTaM OIITVIMi-
3allil /1711 KOHTEKCTHOI peKyIaMi. ApXiTeKTypy BeGIuiaTdo-
PMWM 1I00Y/T0BaHO 3a IIPVHIIVIIIOM IIIbOBVIX CTOPIiHOK i3 BU-
pasaummu  enemenTamu CTA, a koHTakTHi dopmm
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OIITVMi30BaHO BiIIOBITHO JO IPVHLWIIB OMHiKaHaJIbHOI
B3aeMozil y B2B-mapkerunry. Kpim Toro, peasizoaHo j10-
FiYHUII MAPIIPYT KOPUCTYBaJa )11 OIepaTMBHOIO O3HAVIO-
MJIEHHS 3 KOMIIETEHITisIMY KOMIIaHil Ta BIIPOBa)KeHO KOH-
BepcirHi estleMeHTN HOBipU (trust elements). Taxym anrOM,
apxiTeKTypa Bebpecypcy MiCTUTB OCTaTHBEO KOHBEPCIiTTHIIX
eJIeMeHTiB 7151 e(PeKTVBHOTO BUKOPWCTaHHS iHCTPYMeHTiB
Google Ads, Microsoft Ads, LinkedIn Ads ta Program-
matic-pexitamu [28].

Tabauys 1
CTpyKTypa KOHTEeHTHUX aKTHBiB BeOpecypcy Kitrum
Ne Kareropia Yacrka, |LliteoBa ayau- | MapkeTnHrosa
3/ | KOHTEHTHIX % TOopis dyHKIIL
AKTVBIB
Konrenrt TMoTermimi SEO, nigepcTBo
1 (Content 81,10 woriermn | BYMOK (Thought
Hub) Leadership)
ITpoexTn CoriayibHUT [10-
2 | (Case Stud- 10,98 Kinientn ka3 (Social
ies) Proof)
Moy Komngepcis kon-
3 Ly 3,46 KrtierTnt takTiB (Lead
(Services) C .
onversion)
4 FgﬂySi. (In- 2,64 Kitienrn 3a ra- ABM
ustries) JIy35IMU
. _ Hosipa oo 6pe-
5 IéOMHaHISI 1,02 CrerkxoJi- HIL}}i (Brang
(Company) nepu Trust)
bpenp, poboTo-
Kap’epa (Ca- JABIIST
6 preper)( 0,81 Kannupatn (Employer
Branding)

IDxepeno: pospobaero abmopamu na ocrobi [28]

Ha ocHOBI npoBefieHOro TeopeTMYHOro aHalisy Ta
pesyiIbTaTiB TOCiIKeHHs IMQPOBUX MapKeTUHIOBUX KO-
MyHiKalinn MikHaponHoi IT-koMmaHil po3pobiieHo aBTOp-
CBKMII MexaHi3M ONTMMi3allil MapKeTMHIOBOTO OofXeTy,
AKUV iHTerpye OCHOBHi eTany yTpaBjIiHHS MapKeTMHIO-
BOIO HiSUIBHICTIO - Bif, (POpMyBaHHs CTparTerii 10 OILiHIO-

BaHH: e(PeKTMBHOCT] peKJIaMHVX iHBeCTVILN (puC, 2)
MapKeTHHIOBa cTpaTerisi KoM- CRM / Mapxe-

r— - Lauii TUHIOBa aHaIi-

I THKa

I — ¥

1 L posi iHcTpyM™me- Incrpyme- Orinka moreH-

1 HTVU MapKeTVHIy ETI IV pO- LIiVTHVIX KJTi€HTIB|

1 ¥ BOT pexyiamu]

| LiytboBi cropiHKm —> (PPC Ta —

| [_anding Pages) || | Program-

1 matic .

| Lndposa MmapkeTnH- ) Boponka xonBepcii
rosa cuctema IT-

1 KOMTIaHil ‘

| Orrrumisartis O11iHKa ITIOKa3HU-

e e o = - Bromxery  [€] ki (ROAS, ROMI)

Puc. 2. ABTOpCHEKMII MeXaHi3M onTuMi3allii MapKeTUH-
roporo 6romxeTy Mi>kHapogHoi IT-komnaHnii

Ixepeno: pospobaero abmopamu Ha ocrobi [18-25]

3anpornoHOBaHMI MexXaHi3M BimoOpakae IOCIIiIoB-
HICTh B3a€MOIIOB’I3aHMX eTalliB YIPaBJliHHI MapKeTUHIO-
BUM OIOIKeTOM: Bifl, peajtisalil 111 poBoi MapKeTMHIOBOI
cTpaTerii Ta 3aJIy4eHHs MOTeHIIVHMX KIIi€HTIB 10 OLiHIOo-
BaHHS Pe3yJIbTaTUBHOCTI peKJIaMHOI JisUIbHOCTI 3a MOKas3-
koM ROAS i momasibIioro KopuryBaHHs MapKeTUHTOBOT
CTpaTerii Ha OCHOBI MexaHi3My 3BOPOTHOrO 3B’s13Ky. Vloro
MpaKTHU9Ha IiHHICTH IOJIsTae B 3abe3ledeHHi Hellepeps-
HOIO LMKIIy OITMMi3aLii MapKeTMHIOBUX BUTPAT 1)1 MiX-
HaponHoi IT-koMmaHii.

J1st TpaKTUUYHOI peajlizalii 3aIIpOIIOHOBAHOIO Me-
XaHi3My OITMMi3allii MapKeTVHIOBOTO OromkeTy HeoOXi-
JTHO BUKOPVICTOBYBAaTV aJIFOPUTM, KM BifoOpaae mocsti-
JIOBHICTh B3a€MOIIOB SI3aHMX eTalliB — Bif] IIOCTAaHOBKM
MapKeTUHTOBUX IIiJIeVl i BU3Ha4YeHHs KIIIOUOBUX ITOKa3HW-
KiB e(peKTMBHOCTI 710 aHaIi3y pe3yJIbTaTiB peKJIaMHIX KaM-
TIaHi Ta TI0/TaJIBITION OIITVIMi3armil Oromxery.

3ampoIrIoHOBaHNTI aJITOPUTM 3a0esreuye NUKITITHIIL Xapa-
KTep yHpaBJliHH:A peKJIaMHOIO JisUIbHICTIO Ta HellepepBHe
YIOCKOHaIeHHs e(peKTMBHOCTI BMKOPVICTaHHS MapKeTWH-
TOBMX pecypdiB (puc. 3).

ITocTaHoBKa MapKeTrHIoBuX 1iiyiev IT-KomrmaHii ]

| BusHaueHHSs KITIOUOBMX TTOKA3HMKIB e(beKTVIBHOCTi |

->| AHaJ1i3 moIyKoBoi onTmMisartii Beopecypcy IT-koMmmaHii

| TeHepaiiisi pejieBaHTHOrO iHMOPMAIITHOIO HAIIOBHEHHS |

| TIpoekTyBaHHS Ta OIITVMI3allist IIUTHOBUX CTOPIHOK |

| IHimiaris KaMIaHivi KOHTEKCTHOT peKyIaMit |

| IHTerpartist TeXHOJIOTIV a/ITOPUTMIYHVIX 3aKYTIiBe/Tb peKyIamMit |
v

| OriHoBaHHS e(peKTMBHOCTI MapKEeTMHIOBMX KaMIIaHim |

| AaTITMBHMT TIePEePO3MHOIiI MAPKETUHTOBMX aCUTHYBaHb |

—| Ornrrmmisaliist apxiTeKTypu peKJIaMHMX KaMITaHi |

Puc. 3. AnroputM NpakTHU4IHOI peasli3allii MexaHi3My
OnTHMi3allii MapKeTHMHIOBOro O0IKeTy Mi>KHapOogHOI
IT-xommanii
Ixepeno: pospobaero abmopamu Ha ocobi [1; 3; 9; 18-25]

3anponoHOBaHUI aBTOpaMi &JITOPUTM (puc. 3) Ipy-
HTY€ThbCsl Ha 3acajjax IIMKIIYHOCT] Ta JjaTa-1lleHTPUYHOCTI.
ITouaTKOBi eTarm HepenbdavarOTh HEKOMITO3UIIIO CTpaTeri-
YHVX MapKeTHHIOBMX Lijleyt MbkHapomHoi IT-koMmaHii y
cucTeMi BMMipIOBaHMX IIOKa3HUKIB edekTmBHOCTI. Hasti
3/IiVICHIOETBCA apXiTeKTypHa ITiITOTOBKa BeOpecypcy, IO
BKJIIOYUA€ aHaJI3 7Oro IIOLIYKOBOI onTmMisalii, dpopmy-
BaHHs KOHTE@HTHOI CTpaTerii, a TAKOX IMPOEKTYBaHHs Ta OIl-
TUMi3aliio IIUIbOBUX CTOpiHOK. HacTymHui etam oxoruioe
iHiIliallifo KaMIIaHilI KOHTeKCTHOI peKJlaMM Ta iHTerparliio
TEeXHOJIOTiV aJITOPUTMIYHVIX 3aKyTIiBenb pekitamm. Ocobmm-
BICTIO aJITOPUTMYy € 3aMKHEHWUII KOHTYpP 3BOPOTHOIO
3B’5I3KY, 3aBI4KN 9KOMY pe3yJIbTaTV MOHITOPMHIY KJIFOUO-
BUX IOKa3HMKIB epeKTUBHOCTI CTal0Th OCHOBOIXO JIJIsI aJlarl-
TUBHOTI'O IIepepo3No/iyly MapKeTMHIOBVX aCUTHyBaHb, OIl-
TUMi3alii apXiTeKTy Py peKJIaMHMX KaMIIaHii Ta Iepexomy
IO HOBOTO NMKITy YIIpaBiIiHH:, IMo 3abesmeduye Oesmepe-
PpBHe IiIBUIIeHHs e(PeKTUBHOCTI BUKOPUCTaHHS MapKeTu-
Hrosux pecypcis MbkHapogHoi IT-koMmmaHii.

OObrosopeHHs

Ha ocHOBI mpoBelieHOro TeOpeTMYHOIOo IOCIIi-
IDKeHH:I, aHaJli3y cydacHMX Iiaxomis 1o Programmatic-pe-
wrIamu Ta PPC-mMapkeTHHIy, a TaKOX po3po0sIeHOro aBTop-
CBKOT'O MexaHi3My cpOpMOBAaHO MPAKTMUIHI peKOMeHMIallii,
CIIPsIMOBaHi Ha IIiIBUITEHHS e(PeKTUBHOCTI BUKOPVICTaHHS
MapKeTUHIOBOTO OromxeTy Mi>XKHapOAHVMI IT-
KoMIIaHisiMu (Tab. 2).

3anponoHoBaHi pekoMeHpaMii (Tabi1. 2) opieHTO-
BaHi Ha KOMIUIEKCHe YIOCKOHaJIEHHsI CICTeMW YIIpaBJIiHHA
MapKeTUHIOBUM OromKeToM MikHapomumx IT-koMmanin
nuraxoM iHTterpanii SEO, xonrteHT-mapkeruHry, PPC-
pexitamy, Programmatic-pimens i CRM-ananituku B enm-
HuI Ge3riepepBHUIL ITPOLIeC yXBaJleHHs! YITPaBIliHCBKIX Pi-
IIIeHb. [XHe TpakTUYHe BIIPOBa/KeHHs CIIPUSATIIMe OUTHITT
PpaLioHaIbHOMY PO3HOAiIy MapKeTUMHIOBUX PecypciB, Imifl-
BUITIEHHIO e(peKTMBHOCTI peKTaMHIMX iHBeCTMIIi Ta 3poc-
TaHHIO Pe3yJIbTaTUMBHOCTI NUMPOBUX MapKeTUHIOBUX KO-
MyHiKaIin.

OObMmexeHHsIM JTOCITI/IKeHHS € Te, 10 aHaJIi3 mydpo-
BVIX MapKeTVHIOBMX KOMYHIKaLiVl 34iicCHeHO Ha IIpuKIai
onHiei MbkHapogHoi IT-KoMIaHii 3 BUKOpUCTaHHAM BillK-
puTHX TaHMX Bebpecypcy, 6e3 oCTyITy 10 BHY TPilllHiX Ma-
PKETMHTOBUX MeTPUK, peKTaMHux KabOineriB i CRM-
aHayTiTyKM. Lle He BIUIMBac Ha JIOTiKY 3aITpOIIOHOBAHOIO aB-
TOPCHKOTO MeXaHi3My, ITpoTe 00MeXye MOXIIMBICTh KiIbKi-
CHOT OLIiHKM 110r0 eKOHOMiuHOI e(peKTVBHOCTI.
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IMopanemi mocmigyKeHHs JOLIUIBHO CIIpAMYBaT Ha
eMIIpWYHy ampoballifo 3aIIpoOIIOHOBAHOTO MeXaHi3My Ha
BUOipIii MibkHapomHMx [T-KOMITaHiT 3 BUKOPUCTAaHHSIM pe-
ampaMX maamx PPC-xammanini, Programmatic-rotatdopm
Ta CUICTeM MapKeTMHIOBOI aHATI TVIKMAL.

BucHOBKM Ta IIepCHIeKTMBM ITOHAIBIINX IOCTi-
IDKeHb. J1oCITiKeHHs TeOpeTYHMX MiZIXO/iB 0 OnTrMi3a-
11i1 MapKeTMHTrOBOTo OIo/KeTy MikHapogHux IT-KoMmanin
3acBigumIIo, Mo crermdika ramysi (TpvBamuit B2B-mki,
BUICOKA BapTiCTh 3aJIy4YeHHs KIIi€HTiB, BUKOPWUCTaHHS Tap-

Tepexof1y 110 CUCTeMHOTI'O PO3MNOAUTY iHBeCTUIIIN MixX Iyd-
poBUMM-KaHaslaMy. Takuyt posmomilt Mae OasyBaTwcs Ha
HACKpPI3HMX aHAIITUYHMX JaHMX Ta aBTOMAaTU30BaHMUX aJl-
TOpUTMax yIpaBTiHHs Tpadikom.

1.Joseneno cuneprito  BuxopucranHs PPC-
pexyIaMu IS OIlePaTUBHOIO 3aJIyYeHHs KOHTPOJIbOBAHOIO
ipoBoro Tpadiky Ta Programmatic-TexHosrorivt 1y1st aBTo-
MaTMU30BaHOI'O YIPAaBJIiHH Meflia3aKyIiBJIsMU VI aJITOPUT-
MiYHOI OOTMMI3allil CTaBOK y peajibHOMY 4daci. KoMriekcna
iHTerpariis X iHCTPYMeHTIB 3HAYHO TABUIIYE epeKTIB-

reTOBaHOTO MapKeTVHTy KIFOUoBUX KiTieHTiB (ABM), reor- HICTP MapKeTWHrosoro Omomkery MikHapomamx IT-
padiuHa ekcmaHCisi Ta OMHIKaHaJIBHICTB) BUMAarae KOMITaHilL.
Tabauys 2
ITpakTnyHi pekoMeHaanii MO0 ONTMMi3aIlil MapKeTMHIOBOro 0romKeTy Mi>kHapomanx IT-koMnaHin
No |ETan aBTOpCBKOTO L. . _
! PexomengoBaHMI IigXiz OuikyBaHnit pe3ysIbTaT
3/ MexaHi3My
Amnayiis omykosoi| ITposenienHs koMmruiekcHoro SEO-ayiuTy, olliHIOBaHHS CTPYKTYpPU ITigBuinieHHs OpraHigyHOT BUAMMOCTI
1 onTMMisarIil Bebpecypcy, TeXHIYHMX ITapaMeTpiB, CEeMaHTIYHOTO MOKPUTTA Ta | BeOpecypcy Ta dopmMyBaHHS iH(OpMari-
BeOpecypey IT- | mHOIIyKOBOI BUAVIMOCTI 3 METOO BY3HaYeHHS HaIIPSIMiB ITOAAJIBIIOI | HOT OCHOBU I e(peKTMBHOTO 3aJTyYeHHS
KOMIMaHi1 ONITMMi3alIii. LIUTbOBOTO TpadiKy.
Tenepariist pesiea- . s . . 3pocTaHHS eKCIIepPTHOCTI OpeH/Ly, MmigBu-
- dopMyBaHHS KOHTEHTHOI CTpaTeTil BiIIOBiAHO A0 OTped IThoBMX . .
HTHOTO 1Hq;>0pMa— . . . .. . L R IIeHHS 3aJTyY€HOCTI ayJUTOPil Ta IMiATpn-
2 . a CEerMeHT1B, eTaIllB H.U'IS{Xy KIII€EHTa Ta rany3e1301 CIreimasnsarill MDKHa- . Fe
1IiVIHOT'O HaIIOB- . MKa OpraHiuHOTO 3a/IyYeHHs ITOTeHIIil-
pornHoi IT-kommaHiI. i
HeHHs HUX KJIiEHTIB.
ITpoexTyBanHs Ta | Po3po0rieHHs crieriaTizoBaHVX IUTBOBVIX CTOPIiHOK i3 WiTKOIO CTpyK- ([ligBuIneHHs KOHBEepCiVTHOI CIIPOMOXKHOCTI
3 | omrmmisanis mi- | Typoto, penesarTHyMY CTA, aganTHBHUM OM3aiHOM Ta 3pydHMMM | BeOpecypcy Ta BepudiKallis Ii/TbOBOTO
JIBOBVIX CTOPIHOK dhopmMamMu 3BOPOTHOTO 3B’ SI3KY. CTaTyCy MOTEHIIVHMX KOHTPAreHTiB.
Ininjanis xkamna- |I[Dianysanns PPC-kamnaHiv i3 BUKOpUCTaHHSAM TeMaTUYHOI cerMeH- | 3pocTaHHs KOCTi peKIaMHOro Tpadiky Ta
4 | HiVI KOHTEKCTHOI | TaIlil, peJleBaHTHMX KJTFOUOBYX CJIiB, TIePCOHaIi30BaHMX PeKTaMHMX HigBuIeHHs e(PeKTVBHOCTI BUKOPC-
pexIaMu MOBiIOMJIEHB i OIITMMAJILHOTO PO3MO/IiTY OIO/KeTy. TaHHS peKJIaMHUX BUTpaT.
IaTerpariis Texso- . N . .
Jori 17?21 n];lo MY Buxopwucranns Programmatic-rotardpopm ta RTB-mexanismis st [TigyiieHHs TOYHOCTI TapreTyBaHHs,
5 VX 38K lF'I)iBEIH) aBTOMATW30BaHOTIO YIIpaBJliHHA 3aKyIIiBJIel0 PeK/IaMHOIO iHBeHTaplo | edeKTMBHOCTI MeliabalHry Ta OITuMi3a-
peKJ'I};MI/I VI OIITVIMi3allii CTaBOK Y PeXMMi peasTbHOTO Jacy. 11isl MAapKeTMHIOBOTO OIO/KeTy.
OuinroBanHH: ede- | KoMIDIeKCHM MOHITOPMHT KIIIOUOBVX IIOKA3HVKIB pe3y/IbTaTUBHO- | PopMyBaHHS aHa/ITIYHOI Oasu a1 00-
6 KTMBHOCTI MapKe- cti pextamuoi aisutbHOCTI (CAC, CPA, CPL, CTR, ROAS, ROMI, IPYHTOBAaHOIO yXBaJIeHHs YIIPaBIiHChKIX
TuHrosux kammna- | LTV, MQL, SQL, Pipeline Revenue) m1s oliHIOBaHHS JIOCSITHEHHS | pillleHb 111010 OIITMMi3allii MapKeTHIOBO1
Hi MapKeTVHIOBVX IIiJIeTL. iSUTBHOCTI.
AnarnTvBHWMIA I1e- . IMigpuieHHs edeKTUBHOCTI BUKOPUC-
. vHaMiYHe KOPUI'YBaHHS CTPYKTY P MapKeTHHIOBOTO OIOIKETY
peposrmoziia Map- . A . .7 . | TaHHS MapKeTMHIOBOTO OIO/KeTy Ta KOH-
7 MUK KaHaJIaMI KOMyHlKaLIll 3aJIEXKHO B OTpVIMaHV[X pe3yHBTaTlB 1 PO .o R
KEeTMHTOBUX acUT- . LeHTparlist iIHBeCTULIIN Y HaviOUIBIIT pe-
3MiH PUHKOBX YMOB.
HyBaHb 3yJIbTATUMBHMUX KaHaIaxX.
. . . . . 3abe3meueHHs CTaJIOTO MiIBUIIIEHHS pe-
Ornrrumisariis apxi- | besnepepsHe BIockoHaIeHHS IIapaMeTpiB peKJIaMHVIX KaMIIaHiv Ha .
] - . 3yJIBTaTMBHOCTI IV POBUX MapPKETUHIO-
8 | TexTypm pexIaM- | OCHOBi HAKOIVUEHVIX aHaTI TMYHIIX JaHWX, pe3yJIbTaTiB TeCTyBaHHs S » .
Y . K BUIX KOMyHiKarlift i Oe3rmepepBHOI ONITVIMi-
HMX KaMITaHin Ta IVKIYHOTO 3BOPOTHOTO 3B SI3KY.
3al1il MapKeTUHIOBOTO OIOIKETY.

Ixepeno: pospobaero amopamu Ha ocHobi [1; 3; 7; 9; 18-25; 28]

2.Ha ocHOBi aHasi3y BimkpuToi apXiTeKTypu BeOpe-
cypcy Kitrum oniHeHo nudpoBy IpPUCYTHICTE Ta CTPYK-
Typy KOHTeHTy KOMIIaHil. BctaHOBJIeHO, 1[0 pO3BMHEHUN
eKCIIepTHUY KOHTEHT, HasBHICTb IPaKTUYHMX KeVICiB, V-
depenmialis 3a rajgy3eBUMM cerMeHTaMM Ta ONTMMi3allisd
LIUTEOBUX CTOPIiHOK CTBOPIOIOTH CIPUSTIIMBI IeperyMOBU
mis imTerpanii  SEO, PPC, koHTeHT-MapKeTMHIY Ta
Programmatic-TexHoJIoTiv.

3.T'o/ToBHMM HayKOBUM pe3yJIbTaTOM € PO3po0-
JIEHHST MeXaHi3My OITMMi3arlii MapKeTMHTOBOTO OIOIKeTY
MixHapogHux IT-koMiianin, skuit, Ha BigMiHY BiJ, iCHYTO-
uMX TAXOmiB, 3abe3lledye HacKpisHy iHTerpariifo eTarriB
11 PpoBOI BOPOHKM KOHBepCil Ta aBTOMaTMU30BaHMX iHCTPY-
MeHTiB MefiiabaiHTy B €IMHY crCTEMy afallTVBHOTO yIIpaB-
JIIHHSI pecypcaMm.

4 IlpaxTrvHa IiHHICTH poOOTHM TIONATAE y PopMy-
JIIOBaHHI IPUKJIAZHMUX PeKOMeHAalliyl Iofo iHTerpartii

mmdposux-iHcrpymenris (SEO, PPC, Programmatic, CRM)
B €AVHY CHUCTEMY afJalITMBHOTO YIIPaBIiHHSI MapKeTUHIO-
BUM OrorpkeToM MiXHapomaux IT-KoMmaHii 3a pesysibTa-
Tamu Oe3TepepBHOr0 MOHITOPWMHTY KITIOYOBVX ITOKa3HVIKIB
edeKTMBHOCT.

5.06MexxeHHSIM pobOTY € BUKOPVICTaHHS JIMIIIe Bifl-
KPUTWX JTaHMX KOMITaHii 0e3 MoCTyIy 1o 1i BHYTpillTHBOT
CRM- Ta peKyTaMHOI aHaJITHKM, IO 0OMeXye MOXJIVBICT
TOYHOTO KiJTbKiCHOTO PO3paxXyHKY eKOHOMIiYHOTO edeKTy
3aITpOIIOHOBAaHOTO MeXaHi3My.

6.ITomaspImi JOCITIKEeHHS CIIpSIMOBaHi Ha arpoba-
LiI0 MexaHi3My 3a JOIIOMOIrOI0 BHYTPIIIHIX JaHVMX KOMIIa-
HivI, MaTeMaTVYHe MOJIeTIOBaHHS aflalITVBHOTO PO3IIOIiITY
OromkeTy MK IM@POBMMM KaHajlaMW Ta BITPOBa/IKeHHS
IHCTpyMEHTIB INTYy4YHOIO iHTEJIeKTYy LI aBTOMaTM3aLil
nporsosysaHHd ROAS.
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Abstract.

Volikov V., Shumilkina K. Mechanisms for optimizing the marketing budget of international IT companies based on programmatic
solutions and PPC advertising.

The purpose of this article is to develop and provide a scientific rationale for the author’s mechanism for optimizing the marketing budget of
international IT companies, based on the integration of SEQ, content marketing, landing pages, PPC advertising, programmatic solutions, CRM, and a
system for evaluating the effectiveness of marketing communications. A study of theoretical approaches to optimizing the marketing budgets of interna-
tional IT companies has shown that the specific nature of the industry (a long B2B cycle, high customer acquisition costs, the use of targeted marketing
for key clients, geographic expansion, and omnichannel strategies) requires a shift toward a systematic allocation of investments across digital channels.
Such allocation should be based on end-to-end analytical data and automated traffic management algorithms. The synergy between using PPC advertising
to quickly attract controlled, targeted traffic and programmatic technologies for automated media buying management and algorithmic real-time bid
optimization has been demonstrated. The comprehensive integration of these tools significantly increases the effectiveness of international IT companies’
marketing budgets. The synergy between using PPC advertising to quickly attract targeted traffic and programmatic technologies for automated media
buying and real-time algorithmic bid optimization has been proven. The comprehensive integration of these tools significantly increases the effectiveness
of international IT companies’ marketing budgets. Based on an analysis of Kitrum's open-architecture website, the company’s digital presence and content
structure were evaluated. It was determined that well-developed expert content, practical case studies, differentiation by industry segments, and optimized
landing pages create favorable conditions for integrating SEO, PPC, content marketing, and programmatic technologies. The main scientific result is the
development of a mechanism for optimizing the marketing budgets of international IT companies, which — unlike existing approaches — ensures end-to-
end integration of the stages of the digital conversion funnel and automated media buying tools into a single system of adaptive resource management.
The practical value of this work lies in the formulation of applied recommendations for integrating digital tools (SEO, PPC, Programmatic, CRM) into a
unified system for adaptive management of the marketing budgets of international IT companies based on the results of continuous monitoring of key
performance indicators. A limitation of this work is the use of only publicly available company data without access to its internal CRM and advertising
analytics, which limits the ability to accurately quantify the economic impact of the proposed mechanism. Further research will focus on validating the
mechanism using internal company data, mathematically modeling the adaptive allocation of budgets across digital channels, and implementing artificial
intelligence tools to automate ROAS forecasting.

Keywords: diqital marketing, online traffic, conversion, programmatic, PPC.
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